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OHNEHOYHBIE MATEPHUAJIbBI

o JucuuiinHe « THOCTPpaHHBIN A3BIK A€J10BOTr0 U NMPO(ecCHOHATBLHOT0
00LICHU

NEPEYEHb KOMIIETEHIIUHA C YKA3BAHUEM PE3YJIbTATOB
OBYYEHMUA U OTAIIOB UX POPMUPOBAHUAA 110 JNCIUAITIMHE

®opmupyemble HNuaukaropsl Pe3ysabTarsl 00y4yeHust HanmenoBanue
KOMIIETEHIIM U JOCTH/KEHUA (3Hanus, ymeHus) KOHTPOJHMPYEMBIX pa3jie/IoB
o U TeEM
(k00 u KOMIIETeHIH i
HaumeHogaHue (k00 u
KomMnemenyuu) HaumeHoBaHuUe
UHOUKaAmopa)
YK-4.Cnocoben YK-4.2. YK-4.2. 3-1. 3mnaer | Tema 1. /lenoBoe nmucbmMo
MIPUMEHSTh [Ipencrasiser ocHOBHBIe  koHImenmu | LeMa 5. [Ipe3enTanus
COBpPEMEHHBIC €3yJIbTAThI
p pesy. . Opranu3anuu Tema 6. Pexiama u
KOMMYHUKATHBHBIE | aKJACMUHMECKOH H | MewinumoCTHOTO MAPKETHET
TEXHOJIOTUH, B TOM | IPOPECCUOHATHHOMN B3aMMOEHCTRI B
qHcie Ha | IeSTEITLHOCTH HA . Tema 7. O6men
(-BIX) | MEPOTIPHATHIX HHOPMALIHOHHOH cpeie uH(popmanuei
WHOCTPaHHOM(-
P poTp YK-4. 2. YV-1. Ymeer
A3bIKe(-ax), JUISL | Pa3JIM4HOrO yCTAHABIHBATS K Tema 9. JIe0Boit STHKET
aKaJIeMU4eCcKOro U | popmara, BKIrOUYast —
po(heCcCHOHATTLHOTO | MEKTyHAPOIHBIC
pod . AYHAPOL aKaJeMUYEeCKHE U
B3aUMOJICHCTBHS
npodeccuoHanbHbIe

KOHTAKTBl, B T.4. B
MEKIYHApOAHOM Cpefe,
B COOTBETCTBHHU C
LEJSIMU, 3a/la4aMU U
YCIIOBUSIMU COBMECTHOM
JeSITeIbHOCTH, BKIIIOYast
oOMeH nHpopMmaren u
BbIPa0OTKY €AMHOMN
CTpaTeruu
B3aNMOJICHCTBHS

YK-4.3.Ilpunumaer
ydacTue B
aKaJeMUYECKHUX U
poeCCHOHATBHBIX
JUCKYCCHSIX, B TOM
qrcie Ha
UHOCTPaHHOM(BIX)
A3bIKe(ax)

YK-4.3. ¥Y-1. Bnameer
HOpMaMu ¥ MOJICIISIMU
peueBoro MTOBEICHUS
MIPUMECHHUTEITHHO K
KOHKPETHOW  CHUTYaIluu
aKaJeMUYECKOT0 5
npodeccHnoHaIbHOTO
B3aNMOJICHCTBHSA
VYK-4.3. VY-2. ¥Ymeer
BBICTpAauBaTh  MOHOJIOT,
BECTH IHMAIOT U IOJIUIIOT
C COONIOZCHUEM HOPM

pedyeBoro JTHUKETA,
apryMEeHTHPOBAHHO
OTCTanBaTh CBOHU

MO3UINH U UJIEN

Tema 2. Tenedonnsle
MIEPErOBOPHI

Tema 3. Ilpuem Ha
pabory

Tema 4. JlenoBsie
BCTpEUH

Tema 8. Pazpemienue
CIOPOB U KOH(JIUKTOB




METOANYECKHUE MATEPHUAJIBI, XAPAKTEPU3YIOIUNE 3TAIIbI
®OPMHPOBAHUSI KOMIIETEHIIAM

IlepeyeHb yueOHBIX 32/1aHUI HA Ay IUTOPHBIX 3AHATUAX
Onpoc no memam:
Tema 1. [le10BO€ NUCHEMO
Nuaukaropsl goctuxennsi: YK-4.2.

CrtpyKTypa 1e10BOro nuchma.

[TpaBuiia HanMcaHus aapeca.

OcHoBHbIE BUBI A€TOBON KOPPECTIOHICHIUH.

PaboTa ¢ 37eKTpOHHOM MOYTOM.

«30110ThIE MPaBUJIAY) HATMCAHUS MHCEM Ha HHOCTPAHHOM SI3bIKE.

s wn e

Tema 2. TenedoHHbIE EPEroBOPbI
Nuaukaropsl goctuxennsi: YK-4.3.
1. Kakoii Bompoc Jrydiiie BCero pemars mo Tesedony?
2. Korma M0o>XHO 3BOHUTE?
3. Tunwunble omMOKK IpU TeIePOHHOM OOIICHUT
4. YTO MOKHO U HETIb34 JIeNIaTh, Be/s TeleOHHBIE IEPErOBOPHI.

Tema 3. [Ipuem Ha paboTy
Nuauxarops! noctuxenus: YK-4.3.
1. Kak ycnenrno npoiitu cobecenoBanue?
2. Kak nyume BoITIsiAeTh Ha cobecenoBaHun?
3. KiroueBble BOPOCH paboToaarers.
4. Ha 4to oOpamiaeT BHUMaHKHE pabOTOIaTE b HAa COOECEOBAaHUY.

Tema 4. [lesioBble BCTpeUH
Nuauxarops! noctuxenus: YK-4.3.
1. HazoBure >Tamnbl NeperoBopos.
2. TexHUWKU BEJCHHUS IIEPETOBOPOB.
3. TIpoToKoJIbHBIE MEPOMPHUSITHS.
4. HanuoHnanabHble 0COOCHHOCTH BEJICHUSI TIEPETOBOPOB.

Tema 5. [Ipe3enTanus
Nuauxaropsl noctuxenusn: YK-4.2.
1. CrpykTypa npe3eHTaluu.
2. Tlone3nsie ¢passl.
3. Kak 3aKoHUNTH Mpe3eHTalHIO.
4. Kaxkue BOIIPOCH 33/1aBaTh MO MPE3CHTAIINH.

Tema 6. Pexjiama 1 MapKeTHHT
HNupukaropsl nocruxenusi: YK-4.2.
1. OcHOBHBIEC TEPMHHBI 110 MAPKETHHTY.
2. TlpomykT u KaHaibI COBITA.
3. BpenauHT B MapkeTHHTE.
4. WccnenoBaHusi B MApKETHHTE.
5. ITIpuHIMIIBI peKJIaMBbl.

Tema 7. O6men nnpopmaumei
Nuauxarops! noctuxenus: YK-4.2.
1. KoMMyHHKaTHBHAs KOMIETCHIIHSI.

2. Kax mpoucxoaut oomen nndopmanuein?



3. Tlporpammsl 11t 0OMEeHa TaHHBIMHU.

Tema 8. PazpenieHue crnopoB U KOH(INKTOB
Nuaukaropsl goctuxennsi: YK-4.3.
1. Yro Takoe KOHMIUKT?
2. CrocoObl pa3penieHus CliopoB U KOH(MIUKTOB.
3. Kou¢nukTHBIE CUTYaHH.

Tema 9. Jle10Boi#i I THKET
Nuaukaropsl goctuxennsi: YK-4.2.
1. TlpaBwia nenoBBIX IEPETOBOPOB HA AHTITUHCKOM.

2. CekpeTbl BeJieHUs OM3HECa ¢ OpUTaHIIaMHU.
3. HamuoHansHbIe 0COOEHHOCTH B JEJIOBOM DTHKETE.



3aaHus AJIs1 TEKYIero KOHTPOJisi

KoMmiekT TecToB / TeCTOBBIX 3aaHUI

Nuaukaropsl goctuxkennsi: YK-4.2, YK-4.3
Bbi0epuTe npaBuJIbLHBINH OTBET:
Choose the correct answer in each of the following:
1. Funds.
1. Funds coming into a firm are known as sources of funds.
a) springs
b) sources
C) origination
d) income
2. The ways these funds are used are known as the of funds.
a) application
b) delegation
c) disposal
d) consumption
3. funds include money in our hands and in the bank.
a) working
b) current
c) profit
d) cash
4. When you take away current liabilities from current assets you have the amount of
a) liability
b) working capital
c) asset
d) flow
5. Financial statements about cash funds are usually known as statements.
a) cash flow
b) cash resource
c) cash outflow
d) cash loss
6. An item which doesn’t involve flow of funds is
a) sale of fixed asset
b) drawings
c) depreciation
d) loan repayment.

Choose the correct answer in each of the following:

2.Cashflow problems and other difficulties.

1. cashflow

a) money from sales and money going out to meet costs, both fixed and variable
b) cash available to pay debts

c) payment of fixed costs, including salaries

2. to reschedule overdraft payments

a) stop paying overdraft credits to the bank

b) setanew level of payments and/or change the frequency of payments to the bank
c) ask the bank for a bigger loan

3. liquidity problem

a) not paying debts

b) customers who are late in making payments

¢) not enough cash available to pay for costs

4. liquid assets

a) wealth that can easily be changed into cash

funds.



b) property that cannot be easily changed into cash

c) stocks and shares in drinks companies

5. bad debts

a) large bills to pay

b) old invoices that the customer has not paid

c) customers who always pay late

6. to go into liquidation

a) to have a lot of money, especially cash

b) to go bankrupt and to stop trading

c) to be taken over by another company

7. to record a credit deficit

a) to have no profits

b) to be refused credit by a supplier

c) to make a loss

8. debit balance

a) the same as a credit deficit

b) debits and credits are equal

c) the number of debits is the same as the company forecast

9. capacity problem

a) workers are not able to meet production needs

b) the company is already producing the maximum quantity possible, but there is demand for more

c) costs are at the maximum level the company can afford and the bank will not lend any more
money

10. opportunity cost

a) 10. the costs associated with doing new business

b) the cost of not doing something

3. Choose the correct way of saying these figures:
535

five hundred thirty-five

five hundred and thirty-five

4. Choose the correct way of saying these figures:
233,499
two hundred, thirty-three thousand, four hundred, ninety-nine
two hundred and thirty-three thousand, four hundred and ninety-nine

5. Choose the correct way of saying these figures:
2.5

two point five

two and five

6. Choose the correct way of saying these figures:
€19.99

nineteen euros ninety-nine

nineteen euros and ninety-nine

7. Choose the correct way of saying these figures:
£3.50

three pounds fifty

three fifty pounds

8. Choose one word and complete the gap:
The successful candidate for this post will probably be externally.
contracted



engaged
taken on
recruited

9.Haiinnre CHHOHOMBEL.

1. look for

2. receive

3. branch

4. be able to

5. forward

6. contact

7. Gentlemen

8. inquire

9. Sincerely yours
10. reply

11. say that something is correct
12. in another envelope

13. shortly
14. additional

15. delay because you are not sure

10. CoeauHUTE TPOTHUBOITOIOKHOCTH.

1. inquire

2. correct

3. feel free

4. opening

5. forthcoming

11. BecraBbTe npeyiory.

1. We are writing to enquire ... (1) agents ... (2) our products ... (3) Bahrain. 2. We have passed
your letter ... (4) .... (5) the following companies who will contact you ...(6) direct. 3. We are
interested ... (7) importing radio telephones. 4. | am pleased to send ... (8) you some ... (9)
ourbrochures ... (10) separatecover.

a) Yours faithfully
b) Dear Sirs

c) ask

d) hesitate

€) soon

f) subsidiary

g) get in touch with
h) under separate cover
i) pass on to

j) get

K) further

1) search

m) confirm

n) can

0) answer

b) close
C) answer
d) hesitate
e) wrong

12. TlepeBeanTe C pyCCKOTO SA3bIKA HA aHTITUHCKHIA.

MB&I pajibl ObLTH TIOJTYYuTh Bare mucemo ot 10 anpentst ¢ mpruiIoKeHHBIM K HEMY CITHCKOM TOBapoOB,
KOTOpbIe BaM HYXHBI 710 KOHIIA Masl.

Ha oTnmenbHOM jrcTe MbI Ha3HAYMIIH 1IeHBI Ha 3TH ToBapsl (have quoted for these item). 3aBepsiem
Bac (We assure you), 4To Ha3HaYCHHBIE IIEHBI — CAMbIE HU3KHE, HACKOJIBKO 3TO BO3MOKHO.

C yBaxxeHHEM.

13. HazoBure yacTy mucbMa.

1. Dear.... - ?

the future) —?

2. Please feel free to contact me if you need any further information. (This usually talks about

3. We are writing to inquire about ... (This says why you are writing) — ?
4. 1 am visiting the Middle East soon... (This gives the details) — ?

14. Hanuiure mmojiHOE Ha3BaHUE JaT, UCII0JIb3YEMBIX B 6pI/ITaHCKI/IX N aMCPUKAHCKHUX ICJIOBBIX

IIUCbMax:

30.12.05; 17.11.92; 3.10.01; 01.09.00; 25.08.90; 02.07.02; 14.06.03; 09.05.04; 23.04.97; 11.03.99;

19.02.98; 07.01.05.

15. 3ameHnTE pyCCKUE CIIOBA M BBIPAKEHUS B CKOOKAX aHTJIMACKIMU YKBHBAJICHTAMM:




1. (MsI 6111 O61 ipusHaTensHs) if you send them the information the admission requirements of your
university.

2. They (3amnTtepecoBansi) the winter tours to Finland your agency offers for the groups of tourists.
3. (Cchunasicr Ha Bamr 3ampoc) of 5 February we send you the results of the test.

4. (B cBs3u ¢ Bameii mpocs6oii) our agency forward you information about requirements for admission
to Cambridge.

5. (B momonnuenue k) our letter of 8 April (manpasasiem Bam) a list of the fruit products we had on
market.

6. We (mampasisiem Bam) our new illustrated catalogue as you requested.

7. (B otset) your letter of 19 May our company would like to inform you that the date of negotiations
in London you offer is acceptable.

8. (Ccrurasce Ha) your letter we would like to inform you that we have to postpone our visit to Now
York due to personal circumstances.

9. (M= ccrutaemcs Ha) your order No.567 and are glad to inform you the first lot of the magazines has
been printed and is ready for dispatch.

10. (C coxanenunem) to inform you that the man suits delivered by you company do not correspond to
the quality.

16. McnipaBbTe OMIMOKE B ICJIOBOM IHCHME.
THE COMPUTER PUBLISHER
1300 SUNSHINE STREET
P. O. BOX 20t»)
ANAHEIM, C A 92808
Tel. 714-555-9208/Fax 714-555-5
August 16, 1994
Mrs. Chung M in Wen
Beijing Techical Institute
Xiu Shui Bei Jie 7
Beijing, China
Dear Mrs. Chuna
| have before me your letter claiming that our New Front sample diskette and Guidebook never
reached you. We wish to advise you that these items were recently sent by overseas express, and you
should have received them by now. Usually, our shipments get through without a hitch, but this time
the package was apparently lost. In any case, you may be sure we'll get to the bottom of it. Since you
need the material by August 28, we'll express another shipment as soon as possible.
Please accept our apologies for this delay. We appreciate your valued order.
Yours faithfully
Mrs. Betty Hann

17. ITucbMeHHO nepeBeauTe NUCbMO Ha PYCCKHM S3bIK:

Dear Sirs

Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the kitchen unit listed in the catalogue under the heading
CM214.

Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used
in the manufacture of your units.

I am looking forward to your reply.

Yours faithfully

Jack Simon

18.IToctaBbTe (Pppazbl B HyKHOM HOPSIIKE, YTOOBI MOTYYUTh CBS3HOE MHUCHMO:

Dear Sirs,

We thank you for your letter and are pleased to give you all the particulars concerning the purchase
of Chipboard from us. We are sending our samples by separate mail. As to the price goods are of



superior quality that the prices for these goods are going up on the world market and we cannot agree
with you that it is high. However, as we hope to establish close business relations with you we could
grant you a 5 percent discount. All other terms are stated in our General Terms and Conditions.

19. 3anonHute IMPOITYCKH COOTBETCTBYIOIIMMHU I'JIarojiaMu, Ie€permrcaB IMMCbMO:

have not arrived found was torn have contacted
received were damaged have not had showed
have informed unpacked

C.R. Mendez S. A.
Avda. del Ejercito 83 E-48015 Bilbao

The Sales Manager 15 October 20...
Seymore Furniture Ltd.
Tib Street
Maidenhead
Berks. SL6 5DS
Dear Mr. Harrison,

| am writing to complain about a shipment of office furniture we yesterday against our
invoice no. G 3190/1.

The crates on the outside, and looked as if they had been roughly handled. When we
them, we that some of the chair legs were bent and rusty, and the fabric on the seating :
or signs of wear.

Two further crates from the consignment yet, so we the opportunity of inspecting
them. | the shipping company that we cannot accept this consignment from you, and they

your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.
Yours sincerely,
C. R. Mendez
Managing Director

20. [epenummTe TUANIOT, 3aIIOJTHUB MIPOITYCKH TaHHBIMU HHUKE BBIPAKCHUSIMU:

Mr. Brown: Good morning, Mr. Severov.

Mr. Severov: Good morning, Mr. Brown. Happy to meet you again. How are things with you?
Mr. Brown: I’m fine, thank you. And how are you?

Mr. Severov: Pretty well, thanks. How long have you been here?

Mr. Brown: Since Sunday.

Mr. Severov: Where are you staying?

Mr. Brown: at the Metropol Hotel. We are very comfortable there.

Mr. Severov: That’s nice. How long are you going to stay here?

Mr. Brown: It will on our discussions. | think we can get down to business. We’ve
studied for the delivery of complete equipment very closely.

Mr. Severov: How do you find them?

Mr. Brown: The equipment suits us, we need it badly and we are prepared
Mr. Severov: Glad to hear that, Mr. Brown.

Mr. Brown: But I’d like to settle some points first. You see, your prices are too high, I’'m afraid. Can
you ?

Mr. Severov: | don’t think we can do that. Our equipment is and we have already sold
lots of equipment at these prices to our customers this year.

Mr. Brown: We are and know that the prices . Nevertheless, your prices are
too high.

Mr. Severov: Well, Mr. Brown, we’ll see what we can do about it.

Mr. Brown: Thank you, Mr. Severov. We with you for more than 6 years and | hope you

will meet our request.



. in close touch with the world market
. reduce them

. depend

. your offer and your contract form

. in great demand

. We are staying

. have done business

. to place a big order

. have recently gone up

OO ~NOOTEWN P

Kpurepun oueHKH 1o Kaxuoi reme:

- «OTJIMYHOY» BBICTABIIACTCS O0ydaromemycs, eciu 0bi10 moiaydeHo 85-100% npaBuIbHBIX BApUAHTOB
OTBETOB Ha BOIIPOCHI TECTOB;

- «XOpOIIIO» BBICTABIIIETCS O0ydaromemMycs, eciu O0bl1o monydeHo 70-84% mpaBUIbHBIX BapUAaHTOB
OTBETOB Ha BOIIPOCHI TECTOB;

- «YIOBJICTBOPUTEILHO» BBICTABJISETCS O0ydJaroIemMycs, eci Obi10 nosrydeHo 50-69% mpaBuiIbHBIX
BapUAHTOB OTBETOB Ha BOMPOCHI TECTOB;

- «HEYAOBIETBOPUTEIBHO» BBICTABISETCA oOOydaromiemycs, ecinu Obuto monydyeHo MeHee 50%
MIPABWJIBHBIX BAPUAHTOB OTBETOB HA BOIPOCHI TECTOB.



TunoBbie KelcChbI

Tema 3. Ilpuem Ha padoTy
Nuaukaropsl goctuxkennsi: YK-4.3
Find examples that show how trade restrictions affect multinational corporations

Tema 6. Pexjiama 1 MapKeTHHT

Nuaukaropsl goctuxkennsi: YK-4.2

- In and around your house look for any major items not made in the Russian Federation. Explain
why these items, rather than their Russian counterparts, were purchased

Tema 8. Pazpenienue cnopoB U KOHPJIUKTOB
Nuauxarops! noctuxenus: YK-4.3
- Explain how the European Economic Community (WTO, NAFTA) influences trade around the world

Kpurtepun ounenku:

«OTJHUYHO» - BBICTABJISETCS CTYACHTY, €CIIM OH IMOKa3ald TiyOOKHe 3HAHMS MPOrpPaMMHOTO
MaTrepuaa, rpaMOTHO €ro U3JIaraeT, OTBETHJI Ha BCE OCTABJIEHHbIE BOIPOCHI;

«XOPOIIO» - BHICTABISECTCA CTYJEHTY, €CJIM OH MPAaBUILHO OTBETHJI HA BCE BOIPOCHI, HO MPHU
ATOM JIONYCKaeT HEeCYIIECTBEHHbIE HETOYHOCTH;

«YAOBJIETBOPUTEJIbHO) - BHICTABIISICTCS CTYACHTY, €CIIM OH UMEET 3HaHHS TOJIbKO OCHOBHOTO
Marepualia, HO HE€ YCBOWJI €ro JeTajei, He IOMycKaeT rpyObIx OMHMOOK B OTBETE, TpeOyeT B
OTJIETFHBIX CIy4Yasx HABOASIIMX BOIIPOCOB U JIOMYCKAET OTAENbHbIE HETOYHOCTH;

«HEY/10BJIETBOPUTEIbHO» - BBICTABISECTCA CTYIEHTY, €CJIIM CTYJEHT JOIMYCKaeT Trpyobie
omuOKHU B OTBETE, HE BlaJieeT YYCOHBIM MATEPUAIOM U TEPMUHOJIOTHEH.



Jenoesan ucpa

Tema 2. TenedoHHbIe MEPeroBopbI
Nuaukaropsl goctuxkennsi: YK-4.3
Telephone discussions: solving company’s current problems.

1. Konuenuus urpsi. Hunter Enterprises has recently taken over NaviSat, a small company which
produces a high-quality satellite navigation system (SNS). In the past NaviSat did not achieve high
sales due to ineffective marketing. Since purchasing the company, Hunter Enterprises has re-branded
the SNS and the sales team have successfully promoted the product.

The production team were all originally employed by NaviSat. The sales team are all long-
terms employees of Hunter Enterprises. The production manager and the sales manager have clashed
on a number of issues and it is starting to have a negative effect on the relationship between the sales
and production departments. The sales team have just secured a large order to supply the SNS to a
shipping company. Instead of being pleased, the production team feel that they were not consulted and
that they will be unable to meet the deadline for such a large order.

2. Poau:

- the production manager;

- the sales manager;
3. Oxumaemble pe3yibTarbl. The production manager and the sales manager are going to have a
telephone conversation in order to:

- Resolve the immediate problem.

- Suggest ways that conflict between their departments could be avoided in the future.

- Discuss their respective points of view without blaming the other person.

Tema 4. [lesioBble BCTpeUH
Nuaukatopsl goctuxkennsi: YK-4.3
Business meeting

1. Konnenuusi urpsl. Lleas naHHO#N BCTpeun — JOTOBOPUTHCS O KyIuie-poaxke ToBapa “Model FK-
15” (ycmoBHOE 0003HaUYeHHME TOBapa) u ero gqoctaBke. [lokymarens (r-H FIBaHOB) yke ciennal 3ampoc
Ha TOBAp W 3aMHTEPECOBAH B €ro IMOKYIKe, HO HAXOJWUT IIEHY CIUIIKOM BBICOKOW. [IpomaBerr He
CHMKAET LIEHY, HO Tpe/ijiaraeT BhITOIHbIE YClIoBUs mocTtaBku (C.1.f.).

2. Poan:

-CeKpeTaph;
-nokynatens VIBaHOB;
-IpoJ1aBell

3. Oxupaemblie pe3yiabTaTbl CeKpeTapp OpPraHW30BBIBAET BCTPEUy IOKYMATENsl C IMPOIABIIOM,
[ToxynaTens 1 npojaBel] BeAyT MEPEroBOpkl A MOJIyYeHHs! pe3yibTaTa, KOTOpbIi Obl ycTpoui obe
CTOPOHBI.

Kputepun onenkn:

«OTJIMIHO» - BBICTAaBJIACTCA CTYACHTY, €CJIM OH ITOKa3all rny601<1/1e 3HAaHHA IMPOTrpaMMHOTO
MaTepuaa, paMOTHO €ro U3JIaraeT, OTBETHJI Ha BCE ITOCTABIEHHBIE BOIPOCHI;

«X0pommo» - BBICTABIACTCA CTYACHTY, €CJIM OH IMPaBHJIIBHO OTBETHII Ha BCC BOIIPOCHI, HO IIpH
9TOM JIONIYCKAEeT HECYIIECTBEHHbBIE HETOYHOCTH;

«YAOBJIETBOPUTECJIBbHO» - BBICTABIACTCA CTYACHTY, €CJIM OH UMECT 3HAHHA TOJIBKO OCHOBHOT'O
MaTepuanga, HO HE YCBOWJ €ro JeTajiedl, He JOMycKaeT rpyObIX OIIMOOK B OTBETe, TpeOyeT B
OTACJIBHBIX ClIydasAaX HAaBOJAAMIUX BOIIPOCOB U JOITYCKACT OTACIIBHBIC HETOYHOCTH,

«HeY/OBJIETBOPUTEJILHO» - BBICTABIAETCS CTYACHTY, €CIIM CTYACHT JOIMYCKaeT TIpyObie
oIHOKHU B OTBETE, HE BlIaJieeT YUEOHBIM MaTEpUAIOM U TEPMUHOJIOTHEH.



Keiic-3agpanue

Tema 3. Ilpuem Ha padorty
Nuauxaropsl noctuxenus: YK-4.3
Find examples that show how trade restrictions affect multinational corporations

Tema 6. Peksiama 1 MapKeTHHT

Nuauxarops! noctuxenus: YK-4.2

- In and around your house look for any major items not made in the Russian Federation. Explain
why these items, rather than their Russian counterparts, were purchased

Tema 8. PaszpenieHue cnopoB U KOH(PINKTOB
Nuaukaropsl goctuxkennsi: YK-4.3
- Explain how the European Economic Community (WTO, NAFTA) influences trade around the world

Kpurepun onenku:

«OTJIMYHO» - BBICTABJISIETCSA CTYACHTY, €CIM OH TMOKa3ald TIyOOKHEe 3HAHUS MPOTrPaMMHOTO
MaTepHana, rpaMOTHO €ro M3JIaraeT, OTBETHJI Ha BCE MOCTABIEHHBIE BOTPOCHI;

«X0pommo» - BBICTABJIACTCA CTYACHTY, €CJIM OH IMPaBHJIIbHO OTBCTHJI Ha BCC BOIPOCHI, HO IIPpH
ATOM JIOMYCKaeT HECYIIECTBEHHbIE HETOYHOCTH;

«yJ0BJIETBOPUTEJIBHO)» - BHICTABJISIETCS CTY/ICHTY, €CJIM OH UMEET 3HAHUS TOJIbKO OCHOBHOTO
MaTepuana, HO HE YCBOWUJ €ro JAeTaiel, He AOMycKaeT rpyObIXx OmMUOOK B OTBeTe, TpeOyeT B
OTACJIBHBIX CIydasAaX HAaBOAAIIUX BOIIPOCOB U JOIIYCKACT OTACIIbHBIC HCTOYHOCTH,

«HEyJI0BJeTBOPUTEIbHO» - BBICTABISIETCS CTYACHTY, €CJIU CTYIEHT JOMYyCKaeT TIpyObie
omuOKHU B OTBETE, HE BlaJieeT Y4COHBIM MATEPUAIOM U TEPMHUHOJIOTHEH.



Bonpocel 115 TucKyccuu

Tema 1. /les10BOE MHCHMO

Nuauxarops! noctuxenusn: YK-4.2
1. 3on0Thie IpaBUIa HAMTMCAHUS JCIOBBIX MTHCEM.
2. OCOOEHHOCTH CTPYKTYPBI I€JIOBOTO MUChMa
3. Bunupbl 1em0Boit KOppeCIOHACHITUN

Tema 9. Jles10BoOM 3THKET

Nuauxarops! noctuxenus: YK-4.2
1. Cexkpertbl BeneHus Ou3Heca ¢ OpuTaHIaMu
2. HammonanbHBIE 0COOCHHOCTH MPOBEICHUS JCIOBBIX BCTPEU
3. IlpaBuna 3TukeTa Ipu npueMe Ha padboTy

Kpurepun onenku:

«OTJIMYHO» - BBICTABJISIETCSA CTYACHTY, €CIM OH TMOKa3ald TIyOOKHEe 3HAHUS MPOTrPaMMHOTO
MaTepHana, rpaMOTHO €ro M3JIaraeT, OTBETHJI Ha BCE MOCTABIEHHBIE BOTPOCHI;

«X0pommo» - BBICTABJIACTCA CTYACHTY, €CJIM OH IMPaBHJIIbHO OTBCTHJI Ha BCC BOIPOCHI, HO IIPpH
ATOM JIOMYCKaeT HECYIIECTBEHHbIE HETOYHOCTH;

«yJ0BJIETBOPUTEJIBHO)» - BHICTABJISIETCS CTY/ICHTY, €CJIM OH UMEET 3HAHUS TOJIbKO OCHOBHOTO
MaTepuana, HO HE YCBOWUJ €ro JAeTaiel, He AOMycKaeT rpyObIXx OmMUOOK B OTBeTe, TpeOyeT B
OTACJIBHBIX CIydasAaX HAaBOAAIIUX BOIIPOCOB U JOIIYCKACT OTACIIbHBIC HCTOYHOCTH,

«HEyJI0BJeTBOPUTEIbHO» - BBICTABISIETCS CTYACHTY, €CJIU CTYIEHT JOMYyCKaeT TIpyObie
omuOKHU B OTBETE, HE BlaJieeT Y4COHBIM MATEPUAIOM U TEPMHUHOJIOTHEH.



Tembl npe3eHTaALMI
no gucuunianHe « MHOCTPaHHBIN A3BIK /1€JI0BOT0 U NMPO(eCCHOHATBHOI0 00 IIeHM D)

Tema 5. [Ipe3enTanun
Nuaukaropsl goctuxkennsi: YK-4.2

1. Management: the art or the science? (management theories, management skills, functions,
management styles)

2. Company’s brands and products: continual innovations and renovation (brand strategy,
production, business cycle)

3. Marketing: how to promote your business (marketing definitions, advertising + PR, promotional
tools, market research)

Tema 7. O6men nnpopmanmei

Nuauxarops! noctuxenus: YK-4.2
1. Cnoco6bsl 0OMeHa HHpOpMaILME B COBPEMEHHOM JISJIOBOM COOOIIECTBE
2. OcOOEHHOCTH JIeTTOBOM MEPETUCKU
3. Ponb mpe3eHTanuii B yCIenIHbIX IEPEroBOpax

Kpurepun onenku:

«OTJIMYHO» — BBICTABJIACTCA CTYIACHTY, €CJIM OH IIOKa3all FJIy6OKI/I€ 3HAaHUA POrpaMMHOI0
MaTepHana, rpaMOTHO €ro M3JIaraeT, OTBETHJI Ha BCE MMOCTABIEHHBIE BOTPOCHI;

«X0poImo0» — BBICTABIACTCA CTYACHTY, €CJIM OH NPAaBUJIIBHO OTBCTHUII HAa BCC BOIIPOCHI, HO IIpH
ATOM JIONYCKaeT HEeCYIIECTBEHHbIE HETOYHOCTH;

«YAOBJIETBOPUTEIbHO)» — BBICTABIISETCS CTYACHTY, €CIIM OH UMEET 3HAHUS TOJIHKO OCHOBHOTO
Marepualia, HO HE€ YCBOWJI €ro JeTajeil, He TOMycKaeT rpyObIx OIIHMOOK B OTBETE, TpeOyeT B
OTJIETIFHBIX CIy4Yasx HABOASIIMX BOIPOCOB U JIOMYCKAET OT/AENIbHbIE HETOYHOCTH;

«HEY/I0BJIETBOPUTEIbHO» — BBICTABIISIETCS CTYJEHTY, €CJIIM CTYACHT JOMYyCKAaeT TrpyoObie
omuOKHU B OTBETE, HE BlaJeeT YYCOHBIM MaTepUAIOM U TEPMUHOJIOTHEH.



METOINYECKHUE MATEPHUAJIbI, XAPAKTEPU3YIOIIUE 3TAIIbI
®OPMHUPOBAHUSI KOMIIETEHIIVI BO BPEMS ITPOBEJIEHUSA
MNPOMEXYTOUYHON ATTECTALIMA

TunoBasi CTPyKTypa 3a4eTHOI0 3aJaHUS

Haumenosanue OUCHOYHO20 cpedcmea

Bomnpoc 1
Bomnpoc 2
BrinonHenue npakTHYeCKoro 3a/iaHusl.

TumnoBasi CTPYKTypa dIK3aMeHALIMOHHOTO 3a/1aHNUSs

Haumenoeanue oyenounozo cpedcmea
IlepeBoz ¢ aHIITMICKOrO A3bIKA HA PYCCKHMM TEKCTAa YKOHOMUYECKOTO COJICPKAHUS.
PedepupoBanue Ha aHMIMHCKOM sA3bIKE TPO(PECCHOHATBHO-OPUEHTUPOBAHHOM CTaThU.
becena no Teme crartbu.

3aHaHI/IH, BKJIIOYAa€MBbI€ B 3a49€THOC, IK3aAaMCHAIIHOHHOC 3aJaHUC

Tunoeoii nepeueHsb 60npocos K 3auenty, IK3AMEHY .
HNupukaropsl nocruxkenusi: YK-4.2, YK-4.3.

HepequL BOIIPOCOB K 3a4€TY, IK3aMEHY

ConMoKyIbTYpHas A3bIKOBask KOMIIETEHIUS JI€JI0BOI0 OOIIEHUS Ha aHTJIMHCKOM SI3BIKE.

Oco06EeHHOCTH JIETIOBOTO MEXKYJIBTYPHOTO OOIIEHUSI.

HarmonansHbie 0COOCHHOCTH BEICHUS IIEPETOBOPOB.

Tpagunun HeBepOaIbHOTO OOIIEHUS B Pa3HBIX CTpaHaX.

O6menue u ero Bunabl. Cnenuduka aenooro oduienus (Socializing).

HexoTtopbie rpaMMaTHUecKue U JIEKCHYECKHE OCOOCHHOCTH JIEIOBOTO OOIICHHUST HA aHTITUHCKOM

A3BIKE.

[Tponeypa nmeperoBopoB. TeXHUKH BEACHUS TIEPETOBOPOB.

JlenoBoM ATUKET. SI3BIK AUIIOMATHUH.

9. Henosoii atuker. @opmbel obpamerns (Direct Address) u KyiabpTypa MOBeIEHUS B pa3IMYHBIX
CTpaHax MHpa.

10. [denoBoii aTuker. becena kak ¢opma JeT0BOrO OOMIECHUS.

11. M3yueHne TUMOBBIX KJIMIIE JUIs AETOBOTO OOIICHMS.

12. Dranbl BeeHUs IeperoBOPOB.

13. Texnuka BeeHus eperoBopoB. [IpreMsl, npuMeHsieMble BO BpeMs IIEpEroBOPOB.

14. KoHKypeH1IUs ¥ COTPYIHUYECTBO B IIEPErOBOpaX.

15. Pabora u kapbepa.

16. OObsBIeHUS O HaiiMe Ha padoTYy.

17. CocraBneHue pe3ome.

18. Hanncanue conpoBOAUTENBHOTO MTUCHMA.

19. CobGecenoBanue.

20. KimroueBbie Bonpochl paboToaaTess.

21. Pesrome.

22. KapbepHas necTHULA.

23. MeToapl MPOIBUKEHUSI.

24. Konuenuus ynpapJieHHUs.

25. Ctunu yrpaBlieHHs.

26. YTo oTIMYAET UCaTBHOTO JIUepa.

ok wnE

o~



217.
28.
29.
30.
31.
32.
33.
34.
35.
36.
37.
38.
39.
40.
41.
42.
43.
44,
45.
46.
47.
48.
49.
50.
51.
52.
53.
54,
55.
56.
57.
58.
59.
60.

Kopnoparushslie pa3BieyeHusl.

CobutoieHrne HOpM KOPIOPATUBHOTO OOIIEHUSI.
O6acTi KyJIbTypHOTO HETIOHUMAHUSI.

Crioco6b1 pa3penieHus KOHQIUKTHBIX CUTYaIUi.
Pa3ButHe u nonnepxaHue KOHTaKTOB.

CB00OO1Hast TOPTOBIIS U 3alLUIICHHBIE PHIHKU.
O3HaKOMJICHHE CO CTPYKTYpPOH GUPM U TIPEIPUATHH.
DyHKINH OTAEIIOB.

®pa3bl KIUIIE U BEICHUS TIePEroBOPOB.

3akiroueHrne KOHTPaKTOB.

OOcyxieHre yCIOBUM KOHTPAKTA.

JnneMMBlI.

JIoroBOpeHHOCTH.

Tunuuabie OMOKK TTPH TeJIe(OHHOM OOIIEHHUHU.

UTO MOKHO U HEJb3s JeNaTh, Belis TelIe(QOHHBIC TEPETOBOPHI.
CtpykTypa npe3eHTaIu.

[Tonesnsie Gpasbl I TPE3CHTAIHH.

[Tpe3eHTalMs] KOMITAHUU.

Kakwue Borpocsl 3a1aBath 110 NPE3EHTALUH.
[TonroroBka k koH(pepeHIH. YyacTue B KOHGEPEHIINH.
MapxkeTruHr.

Bunber peknamsbl.

CocraBiieHue peKIaMHOTO OOBSBICHHUS.

Oco0eHHOCTH TTepeBO/ia PEKIAMHBIX TEKCTOB.
bpennupoBanue.

[TponBuxenue ToBapa.

OCHOBHBIE TTOHATHSI MAPKETUHTA.

Bubl nenoBoit KOppeCnOHAEHITNH.

3anonHeHne OJIAHKOB.

OdopmieHne TOKyMEHTOB AJisi pa0OTHI 3a TPAHHIICH.
CtpyKTypa 1e10BOT0 NUChMa.

[TpaBuna opopmiieHHs JETOBOTO MUCHMA.

«30JI0ThIC TTPaBUJIa» HATUCAHUS MTMUCEM Ha MHOCTPAHHOM SI3BIKE.
CokpallleHus, UCTIONIb3YEMBIE B JIEJIOBOM MEpEIUCKE.

HpaKaneCKne 3alaHUA K 3a4Y€Ty

1. CootHecute ppa3bl U3 NUCHMA.

1. Sincerely yours, a) salutation

2. Mr. Black

3. Write back soon! c) the reference to the future contacts
4. Dear Sirs, d ) the closing sentence

5. It was great to receive your letter! e) signature

2. Thisis deal | have ever made.

a) good, b) better, c) the best, d) more good, €) much more good

3. We our business matters before we signed the contract.
a)Had discussed, b) discussed, c) discuss, d) to discuss, e)discusses

4. We to read this magazine.
a) go, b) goes, c) are going, d) to go, e) is going

5. They to London tomorrow.

b) the reference to the previous contacts



a) are going, b) go, ¢) will go, d) to go c¢) goes

6. The goods a few days ago.

a) delivered b) to deliver c) were delivered d) was delivered
7. The terms of payment tomorrow.

a) will be discussed b) will discuss c) discuss d) are discussed
8. A lot of money in the tourist industry lately.

a) has invested b) invested c) has been invested d) invest

9. The offer can at this price.

a) to be accepted b) be accepted C) accepted d) to accept

10. My greatest pleasure is :

a) to travel b) travel c) travelling d) travels

10. Exhibitions and Fairs

A great deal (11) __ profitable business is done at commercial centers at the exhibitions: new
contracts are made, new transactions are (12) ___, new orders are placed and new markets are
established.

This (13) ___ goes on after the exhibitions as well: enquiries and offers are made for the (14)
_____our new contacts are interested in.

There are traditional fairs and exhibitions that are held annually or twice a year. Also, there are
fairs and exhibitions organized (15) __ and devoted to scientific achievements in this or that field
of national economy. The Chamber of Commerce and Industry is responsible for organizing fairs and
exhibitions in our region.

11.a.to b. of c.in d. off

12. a. given b. named c. spoken d. concluded
13. a. work b. campaign C. session d. competition
14. a. invitations b. promises C. products d. impressions
15. a. that is why b. because of c. due to d. on and off

16. Which of the following is not true?
a. A great deal of profitable business is done at commercial centers at the exhibitions.
b. A great deal of profitable business is done at home.
c. Very little part of profitable business is done at commercial centers at the exhibitions.
d. A great deal of unprofitable business is done at commercial centers at the exhibitions.

17. What namely is done at commercial centers at the exhibitions?
a. a great deal of profitable business
b. great deal of unprofitable business
c. calculations
d. having a rest

18. How often are traditional fairs and exhibitions held?
a. not regularly
b. annually or twice a year
c. weekly
d. three times a year

19. What are fairs and exhibitions organized on and off devoted to?
a. the blessing of the harvest and of the preceding year



b. the victory of the Soviet Union in the Second World War
c. the invention of radio
d. scientific achievements in this or that field of national economy

20. What organization is responsible for organizing fairs and exhibitions in our region?
a. the Trade Delegation
b. the Trade Organization
c. the Chamber of Commerce and Industry
d. the trade Union

(21) __ British Company Law a limited company must have a Company Secretary whose
duties (22) . Firstly, he is a clerk to the Directors; secondly, he represents his company and in this
capacity he supervises the working of the staff and he is often finally responsible for the accounting
and handling of contracts. (23) ___ he is the link between the company and the members, between
the company and the staff and between the company and the public.

The Company Secretary must be a properly qualified person, and (24) ___ fulfill his routine
duties well. He is supposed to have training in company law, accountancy and many (25) __ subjects.
He is expected to be part-lawyer, part-economist, part-administrator and part-accountant. But it takes
a good deal more than professional qualifications to make a good company secretary.

21.a. by b. on c. throughout d. out of

22. a. were plenty b. are plenty c. plenty to d. have plenty
23. a. well b. so c. thus d. also

24. a. were be able to b. are have to c. will have to d. to be able to
25. a. others b. other C. another d. the other

Which of the following is not true?

26. By what legislative act a limited company must have a Company Secretary whose duties are plenty?

a. A limited company must have a Company Secretary by British Secretary Law.

b. A limited company must have a Company Secretary by British Company Law.

c. A limited company must have a Company Secretary whose duties are plenty by British
Ministry Law.

d. A limited company must have a Company Secretary whose duties are plenty by British Office
Law.

27. The link between what people and organizations is the Company secretary to be?

a. The Company secretary is the link between the company and the government, between the
company and the statesmen.

b. The Company secretary is the link between the company and the representatives of the local
citizens and between the company and the local community.

c. The Company secretary is the link between the company and the supplying organizations and
between the company and the transportation organizations.

d. The Company secretary is the link between the company and the members, between the
company and the staff and between the company and the public.

28. What person must the Company Secretary be?
a. The Company Secretary must be a well-bread person.
b. The Company Secretary must be an entertaining person.
c. The Company Secretary must be a properly qualified person.
d. The Company Secretary must be a good-looking person.

29. In what subjects is the Company Secretary supposed to have training?



a. The Company Secretary is supposed to have training in company law, accountancy and many
other subjects.

b. The Company Secretary is not supposed to have any special training in any subjects.

c. The Company Secretary is supposed to have training in different sports and needlework.

d. The Company Secretary is supposed to have training in Archeology, geometry and Maths.

30. What makes the Company Secretary?
a. The Company Secretary is supposed to have good human qualities.
b. The Company Secretary is supposed to have professional qualities only.
¢ The Company Secretary is supposed to have both professional and human qualities.
d. The Company Secretary is not supposed to have any special qualities.

HpaKaneCKne 3alaHUA K 9K3aMCEHY

1. Globalization and the Butterfly Effect

By John Edwards

The butterfly effect concept has become important in the finance world as globalization continues
to increase and capital markets connect. Volatility in one small area of the international markets can
grow rapidly and bleed into other markets, and a hiccup in one corner of the international markets can
have global consequences. Improvements in technology and wider access to the Internet has increased
the degree to which international markets influence each other. This has led to more episodes of
extreme market volatility.

The butterfly effect has become well-known in popular culture, and the concept has clear
applications to finance. It and chaos theory may provide a partial explanation for the unpredictability
of capital markets.

Origin and Meaning of Butterfly Effect

The phrase “the butterfly effect” was first coined during a scientific meeting in 1972. Scientist
Edward Lorenz gave a talk on his work regarding weather prediction models. The phrase suggests that
the flap of a butterfly’s wings in Japan could create a small change in the atmosphere that might
eventually lead to a tornado in Texas.

Lorenz studied how small differences in initial values led to large differences in weather models
at the Massachusetts Institute of Technology. In 1961, he had entered an initial condition in a weather
model as 0.506, rather than the precise number of 0.506127, which resulted in a completely different
and unexpected weather pattern. In 1963, he wrote a paper on this concept, titled “Deterministic
Nonperiodic Flow.” The butterfly effect concept shows how difficult it is to predict dynamic systems,
such as weather and financial markets. Study of the butterfly effect has led to advances in chaos theory.

Application of Chaos Theory to Markets

Capital markets go through alternating periods of calm and storminess. However, they are not
always chaotic, and the shift between calm and chaos is often sudden and unpredictable. Some believe
that these concepts of chaos theory can be used to Markets tend to grow bubbles that eventually pop
with drastic consequences. Financial bubbles often grow because of positive feedback. When investors
make money during a rise in the financial markets, other observers think the investors must have made
a smart decision, which leads the observers to invest their own money in the markets. The result is
more buying and stock prices going higher. The positive feedback loop leads to prices beyond any
logical or justifiable level. The loop eventually ends, and the last investors in are left hanging with the
worst positions.

The same concept can explain volatile bear markets. The markets can suddenly shift due to
outside factors, which causes investors to pay attention only to negative news. Initial selling leads to
more selling as market participants liquidate their positions. The negative feedback loop tends to
accelerate quickly, often resulting in a market full of undervalued stocks.

Fractals and the Markets

Prominent scientist Benoit Mandelbrot applied his work in fractals in nature to financial markets.
He found that examples of chaos in nature, such as the shape of shorelines or clouds, often have a high



degree of order. These fractal shapes can also explain chaotic systems, including financial markets.
Mandelbrot noted that asset prices can jump suddenly with no apparent cause.

Many in the markets tend to dismiss the extreme events that occur less than 5% of the time.
Mandelbrot argued that these outliers are important and play a significant role in financial market
movements. Traditional portfolio theory tends to underestimate how often these high-volatility events
occur. While his fractals cannot predict price movements, he argued that they could create a more
realistic picture of market risks.

Examples of the Butterfly Effect in Markets

Although technology has increased the impact of the butterfly effect in global markets, there is a
long history of financial bubbles going back to the tulip market bubble in Holland during the 17th
century. Tulips were a status symbol among the elite. They were traded on exchanges in Dutch towns
and cities. People sold their belongings to begin speculating on tulips. However, prices began to drop
and panic selling ensued.

There are more recent examples of bubbles. On October 1987, known as Black Monday, the Dow
Jones Industrial Average (DJIA) lost around 22% in one trading day, the largest percentage drop ever
for that market. There was no apparent cause for the drop, though the DJIA had some large down days
the week before, and there were international issues in the Persian Gulf. In retrospect, issues with panic
selling and perhaps program trading might be partly to blame.

In 2015, the Chinese stock market encountered significant volatility, dropping over 8% in one
day. Similar to Black Monday, there was no single event or cause for the drop. This volatility quickly
spread to other markets, with the S&P500 and the Nikkei losing around 4%. Also like Black Monday,
there had been weakness in the Chinese markets in prior months.

Chinese officials had begun devaluing the renminbi. However, the main cause was likely the
high degree of margin used by Chinese retail investors. When prices began to drop, investors received
margin calls from their brokers. Retail investors were forced to liquidate their positions quickly to meet
the margin calls, leading to a negative feedback loop of selling. In years prior, the Chinese government
encouraged people to put their money in the market. Markets will only become more interconnected
as technology continues to improve, and the butterfly effect will continue to be a factor in global
markets.

2. Economist Guide: 3 Lessons Adam Smith Teaches Us

By Sean Ross | Updated February 07, 2016

For all the attention Adam Smith receives as the father of modern economics, most of his lasting
influences are best classified as moral and social — maybe even anthropological. Smith was a Scottish
professor of moral philosophy at Glasgow, and most of his economic insights were byproducts of this
pursuit. Smith championed self-interest as enlightening and beneficial, and he viewed political or
business power with contempt.

Smith was wrong on many of the details of his economic theory; like Karl Marx after him, Smith
operated under the assumption of the now-defunct labor theory of value, for example. Smith either
ignored or never fully addressed other aspects; he lacked a full-bodied theory of prices and made
virtually no mention of time factors. Still, there are some valuable economic lessons left to be learned
from his classic book, “An Inquiry into the Nature and Causes of the Wealth of Nations.”

1. The Main Causes of Economic Growth Are Division of Labor and Accumulation of Capital

“Each individual becomes more expert in his own peculiar branch, more work is done upon the
whole, and the quantity of science is considerably increased by it.”

Adam Smith begins “The Wealth of Nations” with a simple discussion of the division of labor
within a pin factory. From that point forward, his focus never really deviates; in some ways, “The
Wealth of Nations” is a tribute to the nearly endless applications of this fundamental economic concept.

The division of labor increases productivity for three reasons: it saves time and reduces setup
costs, repetition and specialized education lead to increased dexterity and productivity, and it
encourages the invention of machines or automation in the specialized areas. Smith didn’t discover
these truths, but he did bring them together.

Smith also makes frequent reference to the stock of an economy, meaning savings and
accumulated capital. Without pre-existing capital, businesses and entrepreneurs can’t hire workers,



build factories or begin production. Smith understood that an economy requires savings to grow, for
savings fuel investment and credit.

2. Voluntary Exchange Will Not Take Place Unless Both Parties Believe They Will Benefit

“Give me that which | want, and you shall this which you want, is the meaning of every such
offer; and it is in this manner that we obtain from one another the far greater part of those good offices
which we stand in need of.”

It’s inaccurate to think of economics as a science about market gains and losses. What economics
really studies is how separate individuals benefit each other; namely that they do so unintentionally.
Smith’s crucial insight is that markets and society improve naturally when people are allowed to trade
freely.

Basic deductive logic proves that people do not enter into a trades voluntarily when they don’t
expect to gain; otherwise they would not make the trade and would be better off staying put. Each
successful trade sends a signal in the market that a certain good or service has value; if this happens
enough, greater forces will be mobilized to bring about that good or service in greater abundance.

Nobel-winning economist Milton Friedman once said, “Most economic fallacies derive from the
neglect of this simple insight, that market participants trade to benefit themselves.” Friedman and Smith
also knew that interfering with voluntary exchanges has the opposite effect.

3. Government Intervention Disrupts the Efficient Distribution of Resources on the Market

“But though the law cannot hinder people of the same trade from sometimes assembling together,
it ought to do nothing to facilitate such assemblies, much less to render them necessary.”

Though Smith believed in a functional, limited government, he didn’t want governments
interfering with trade. Smith most famously used this argument against the prevailing economic theory
of his time, something he labeled as “mercantilism,” because it favored subsidies and tariffs. Smith
showed that free moving markets maximize the efficient flow of resources, which maximized the public
good. Overreach by bureaucrats only hinders this process because it interrupts with crucial market
signals.

Even though two trading partners accidentally create greater value by voluntarily exchanging, no
third party can create additional value by forcing an exchange to take place — nor can a third party
create additional value by forcefully interfering with the exchange of two separate parties. Rather,
Smith felt that politicians and crony businessmen would likely use power to enrich themselves at the
expense of the poor.

3. Economic Conditions That Helped Cause World War |1

By Matthew Johnston | February 25, 2016

Looking around at the magnitude of death and destruction that resulted from the Great War,
leaders of the some of the world’s major powers convened a conference in Paris, the outcome of which
they hoped would ensure that no such devastation would ever happen again. Unfortunately, the
combination of a poorly designed peace treaty and the most severe economic crisis the modern world
had ever experienced brought about a deterioration of international relations that would culminate in a
war even more calamitous than the one that preceded it.

The Pretense of Peace

The unfortunate irony of the Paris Peace Conference that begat the Treaty of Versailles was that,
despite its authors’ best intentions to ensure a world of peace, the Treaty contained a seed that when
sown in the soil of economic crisis would give rise, not to peace, but to war. That seed was Article 231,
which with its label “the war guilt clause” placed sole blame for the war on Germany and its need to
make reparations payments as punishment. With such extensive reparations payments, as well as forced
surrender of colonial territories and military disarmament, Germans were naturally resentful of the
Treaty.

As early as 1923, the newly constituted Weimar Republic began delaying payments on war
reparations, which initiated a retaliatory response by France and Belgium. Both countries would send
troops to occupy the industrial center of the Ruhr River valley region effectively appropriating the coal
and metal production that took place there. As much of German manufacturing was dependent on coal
and metal, the loss of these industries created a negative economic shock leading to a severe
contraction. This contraction as well as the government’s continued printing of money to pay internal
war debts generated spiraling hyperinflation.



While price and economic stabilization would eventually be achieved — partly through the help
of the American Dawes plan of 1924 — the hyperinflation wiped out much of the life savings of the
middle class. The political consequences would be devastating as many people became distrustful of
the Weimar government, a government that had been founded on liberal-democratic principles. This
distrust, along with resentment over the Treaty of Versailles, lent itself to the increasing popularity of
more left and right-wing radical political parties.

The Great Depression and Deterioration of International Trade

The onset of the Great Depression would serve to undermine any attempts at creating a more
open, cooperative and peaceful post-war world. The American stock market crash in 1929 caused not
just a cessation of loans provided to Germany under the Dawes Plan, but a complete recall of previous
loans. The tightening of money and credit eventually led to the collapse of Austria’s largest bank in
1931, the Kreditanstalt, which kicked off a wave of bank failures throughout Central Europe, including
the complete disintegration of Germany’s banking system.

Deteriorating economic conditions in Germany helped the Nazi party grow from being a
relatively small fringe group to being the nation’s largest political party. Nazi propaganda that put
blame on the Treaty of Versailles for much of Germany’s economic hardships fuelled Hitler’s rise in
popularity with voters, who would make him German chancellor in 1933.

More globally, the Great Depression would have the effect of motivating individual nations to
adopt more beggar-thy-neighbor trade policies in order to protect domestic industries from foreign
competition. While such trade policies can be beneficial on an individual level, if every country turns
to protectionism it serves to reduce international trade and the economic benefits that come with it.
Indeed, countries without access to important raw materials will be especially burdened by the lack of
free trade.

From Imperialism to World War

While the British, French, Soviets and Americans had large colonial empires to turn to for access
to much needed raw materials, countries such as Germany, Italy and Japan did not. The deterioration
of international trade led to the formation of more regional trade blocs with the ‘have’ nations forming
blocs along colonial lines, like Great Britain’s Imperial Preference system.

While ‘have-not’ nations looked to form their own regional trade blocs, they found it increasingly
necessary to use military force to annex territories with the much needed resources. Such military force
required extensive rearmament and thus, in the case of Germany, meant direct violation of the
Versailles Treaty. But, rearmament also reinforced the need for more raw materials and consequently
the need for territorial expansion.

Such imperialist conquests like Japan’s invasion of Manchuria in the early 1930s, Italy’s invasion
of Ethiopia in 1935 and Germany’s annexation of most of Austria and parts of Czechoslovakia in 1938,
were all manifestations of the need to expand territories. But these conquests would soon draw the ire
of two of Europe’s major powers, and following Germany’s invasion of Poland, both Britain and
France would declare war on Germany on September 3rd, 1939, thus commencing the Second World
War.

The Bottom Line

Despite noble aspirations for peace, the outcome of the Paris Peace Conference did more to
reinforce hostility by singling out Germany as the sole instigator of the First World War. The Great
Depression and the economic protectionism it engendered would then serve as the catalyst for the
hostility to manifest itself in the rise of the Nazi Party and increasing imperialist ambitions amongst
world nations. It was then only a matter of time before small imperialist conquests would lead to the
breakout of World War 11.

4. How Negative Interest Rates Work

By Matthew Johnston | Updated February 11, 2016

Interest rates are generally assumed to be the price paid to borrow money. For example, an
annualized 2% interest rate on a $100 loan means that the borrower must repay the initial loan amount
plus an additional $2 after one full year. On the other hand, a -2% interest rate means the bank pays
the borrower $2 after a year of using the $100 loan, which is a lot to wrap your head around.

While negative interest rates are a great incentive to borrow, it’s hard to understand why anyone
would be willing to pay to lend considering the lender is the one taking the risk of a loan default. While



seemingly inconceivable, there may be times when central banks run out of policy options to stimulate
the economy and turn to the desperate measure of negative interest rates.

Negative Interest Rates in Theory and Practice

Negative interest rates are an unconventional monetary policy tool and, until 2014, had never
been implemented by a major central bank. The European Central Bank (ECB) became the first when
its deposit rate declined to 0.2 percent in September, 2014. A number of other European nations turned
to negative interest rates so that over one quarter of Eurozone government-issued debt had negative
yields by the end of March 2015.

Negative interest rates are a drastic measure that show policymakers are afraid that Europe is at
risk of falling into a deflationary spiral. In harsh economic times, people and businesses have a
tendency to hold on to their cash while they wait for the economy to pick up. But this behavior can
serve to weaken the economy further as the lack of spending causes further job losses and lower profits,
thus reinforcing people’s fears and giving them even more incentive to hoard.

As spending slows, prices drop creating another incentive for people to wait as they wait for
prices to fall further. This is precisely the deflationary spiral that European policymakers are trying to
avoid with negative interest rates. By charging European banks to hold reserves at the central bank,
they hope to encourage banks to lend more.

In theory, banks would rather lend money to borrowers and earn at least some kind of interest as
opposed to being charged to hold their money at a central bank. Additionally, however, negative rates
charged by a central bank may carry over to deposit accounts and loans, meaning that deposit holders
would also be charged for parking their money at their local bank while some borrowers enjoy the
privilege of actually earning money by taking out a loan.

Another primary reason the ECB has turned to negative interest rates is to lower the value of the
euro. Low or negative yields on European debt will deter foreign investors, weakening demand for the
euro. While this decreases the supply of financial capital, Europe’s problem isn’t supply but demand.
A weaker euro should stimulate demand for exports, hopefully encouraging businesses to expand.

In theory, negative interest rates should help to stimulate economic activity and stave off
inflation, but policymakers remain cautious because there are several ways such a policy could
backfire. Because banks have certain assets like mortgages that, by contract, are tied to the interest rate,
such negative rates could squeeze profit margins to the point where banks are actually willing to lend
less.

Also, there’s nothing to stop deposit holders from withdrawing their money and stuffing the
physical cash in mattresses. While the initial threat would be a run on banks, the drain of cash from the
banking system could actually lead to a rise in interest rates — the exact opposite of what negative
interest rates are supposed to achieve.

The Bottom Line

While negative interest rates may seem paradoxical, this apparent intuition hasn’t kept a number
of European central banks from giving them a try. This is no doubt evidence of the dire situation that
policymakers believe is characteristic of the European economy. When the Eurozone inflation rate
dropped into deflationary territory at -0.6% in February 2015, European policymakers promised to do
whatever it takes to avoid a deflationary spiral. But even as Europe embarked into unchartered
monetary territory, a number of analysts believe negative interest rate policies could have severe
unintended consequences.

5. Economist Guide: 3 Lessons Karl Marx Teaches Us

By Sean Ross | February 11, 2016

Karl Marx is often associated with such ideas as socialism and communism. It is surprising that
so few are familiar with his actual philosophies and theories. Marx’s best-known works are “Capital:
A Critique of Political Economy,” more commonly referred to as “Das Kapital,” and “The Communist
Manifesto,” co-authored with his lifelong friend Friedrich Engels. He was, without question, one of
the most important and revolutionary thinkers of his time.

“Capital,” published in 1867, was by far the more academic work, laying forth Marx’s theories
on commodities, labor markets, the division of labor and a basic understanding of the rate of return to
owners of capital. Nearly everything Marx wrote was viewed through the lens of the common laborer.



From Marx comes the idea that capitalist profits are possible because value is “stolen” from the
working class and transferred to the employers.

Marxist ideas have very few direct adherents in contemporary times; indeed, very few Western
thinkers embraced Marxism after 1898, when economist Eugen von Bohm-Bawerk’s “Karl Marx and
the Close of His System” was first translated into English. In his damning rebuke, Bohm-Bawerk shows
that Karl Marx fails to incorporate capital markets or subjective values in his analysis, nullifying most
of Marx’s more pronounced conclusions. Still, there are some lessons that even modern economic
thinkers can learn from Marx, including the following.

1. Capitalism Is the Most Productive Economic System

Though he was its harshest critic, Marx understood the capitalist system was far more productive
than previous economic systems. In “Capital,” he wrote of “capitalist production” that combined
“together of various processes into a social whole,” which included developing new technologies. He
believed all countries should become capitalist and develop that productive capacity, and then workers
would naturally revolt into communism.

You do not have to believe in Marx’s final conclusions to understand he is exactly correct:
capitalism is the most productive economic system in world history. According to a 2003 report from
the Federal Reserve Bank of Minneapolis, per capita income and productivity around the world never
grew faster than populations until the late 18th century, when Britain first adopted pro-free market
policies.

2. The Labor Theory of Value Cannot Explain Profits

Like all of the classical economists, Karl Marx believed in the labor theory of value to explain
market prices. This theory stated that the value of a produced economic good can be measured
objectively by the average number of labor hours required to produce it. In other words, if a table takes
twice as long to make as a chair, then the table should be considered twice as valuable.

Marx understood the labor theory better than his predecessors and contemporaries, even Adam
Smith, and presented a devastating intellectual challenge to laissez-faire economists in “Capital;” if
goods and services tend to be sold at their true objective labor values as measured in labor hours, how
do any capitalists enjoy profits? It must mean, Marx concluded, that capitalists were underpaying or
overworking, and thereby exploiting, laborers to drive down the cost of production.

While Marx’s answer was eventually proven incorrect and later economists adopted the
subjective theory of value, his simple assertion was enough to show the weakness of the labor theory’s
logic and assumptions; Marx unintentionally helped fuel a revolution in economic thinking.

3. Economic Change Leads to Social Transformation

Dr. James Bradford “Brad” DeLong, influential professor of economics at U.C. Berkeley, wrote
in 2011 that Marx’s “primary contribution” to economic science actually came in a 10-paragraph
stretch of “The Communist Manifesto.” Marx describes how economic growth causes shifts among
social classes, often leading to a struggle for political power.

This underlies an often unappreciated aspect about economics: the emotions and political activity
of the actors involved. A corollary of this argument was later made by French economist Thomas
Piketty, who proposed that while nothing was wrong with income inequality in an economic sense, it
could create blowback against capitalism among the people. Thus, there is a moral and anthropological
consideration to any economic system.
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