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OLEHOYHBIE CPEJICTBA

1o AucHUILVINHEe «ATHOCTPaHHBIN A3BIK 1€J10BOr0 M NPO(ecCHOHATBLHOI0
o0meHus»

NEPEYEHb KOMIIETEHIIUHN C YKA3BAHUEM PE3YJIbTATOB
OBYYEHMUA U OTAIIOB UX ®OPMUPOBAHUA ITO JUCHUIIJIMHE

®opmupyemble HNuaukaTopsl Pe3yabTarsl 00y4yenus HanmenoBanue
KOMIIETeHI[HM U JOCTHKEHUA (3Hanus, ymeHus) KOHTPOJHMPYEMBIX pa3eIoB
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METOINYECKHUE MATEPHUAJIBI, XAPAKTEPU3YIOIIUE 3TAIIbI
®OPMHUPOBAHUS KOMIIETEHIIUIA

IlepeyeHb y4eOHBIX 3aJaHMH HA AYAUTOPHBIX 3aHATHAX
Onpoc no memam:
Tema 1. /lejioBOE IICHMO
Nuauxartops! noctuxenus: YK-4.2.

CrpykTypa 1e70BOr0 MUChMAa.

IIpaBuna HanucaHus agpeca.

OcHoBHbIE BUIBI 1€TI0BOW KOPPECIOHICHIIUH.
Pabota c a5ekTpoHHOM MOYTOM.

o e

«30J10TBIE IIpaBujiay HallMCaHUA IMHCEM Ha HHOCTPAHHOM SA3BIKE.

Tema 2. TesnepoHHBIE NTEPEroBOPHI
Nuaukatopsl goctikennsi: YK-4.3.
1. Kakoii Bompoc Jiydiiie BCero pemarh 1o Tenedony?
2. Korma M0o>XHO 3BOHUTBE?
3. Tunwunble omMOKY TpHU TeIePOHHOM OOIIECHUH
4. YTO MOKHO U HETIb34 JeNIaTh, Be/d Tele(OHHBIE TePETOBOPHI.

Tema 3. [Ipuem Ha padoty
Nuauxarops! noctuxenus: YK-4.3.
1. Kak ycnemHo npoidtu codbecenoBanue?
2. Kak myume BoITIsiAeTs Ha cobecetoBaHuN ?
3. KiroueBsle Bompocsl paboToaaTens.
4. Ha yto oOpaiaer BHUMaHue padoToaarenb Ha co0eceJ0BaHUN.

Tema 4. [le1oBble BcTpeun
Nuauxarops! noctuxenus: YK-4.3.
1. Ha3zoBute »Tamsl neperoBopos.
2. TexHUKU BeJCHHs EPETOBOPOB.
3. TIpoToKoIBHBIE MEPOTIPUSTHSI.
4. HamuoHanbHble 0COOEHHOCTH BEJICHHS IEPETOBOPOB.

Tema 5. Ilpe3entanusn
Nuauxarops! noctuxenus: YK-4.2.
1. CrpyxkTypa npe3eHranuu.
2. Tlonesnsle ppasbl.
3. Kak 3aK0HYNTH MPE3CHTAITHIO.
4. Kakue Bonpochl 3a/1aBaTh 110 MPE3CHTALUH.

Tema 6. PexsiaMa 1 MapKeTHHT

Nuaukatopsl noctuxenus: YK-4.2.
1. OcHOBHBIEC TEPMUHBI 10 MAPKETHHTY.
2. TlpomykT u kaHajbI COBITA.
3. BpeHIuHT B MapKeTHHTE.
4. VccnenoBaHUs B MapKETHHTE.
5. TlpuHIUTBI peKIaMBbl.

Tema 7. O6men undopmanueii
Nuaukatopsl noctuxenus: YK-4.2.



1. KomMyHUKaTUBHasi KOMIIETEHIIUS.
2. Kax mpoucxoaut oomen nnpopmanueii?
3. Tlporpammsl it 0OMEeHa TaHHBIMHU.

Tema 8. Pazpenienue cnopoB u KOH(PJIUKTOB
Nuauxarops! noctuxenus: YK-4.3.
1. Yro takoe KOH(IHUKT?
2. Croco0bl pa3peneHns CopoB U KOH(MIUKTOB.
3. KoHduumkTHBIE cUTYyaITUN.

Tema 9. Jles10Bol 3THKET
Nuauxartops! noctuxenus: YK-4.2.
1. TlpaBwia nenoBBIX IEPETOBOPOB HA AHTITUHCKOM.

2. Cekpetbl BeJieHUs OM3HECa ¢ OpUTaHIIaMHU.
3. HamuoHansHble 0COOEHHOCTH B AEIOBOM 3THKETE.



3amaHus 1J151 TeKylero KOHTPOJist
KoMILIeKT TecTOB / TeCTOBBIX 3aJaHUK

Nuaukatopsl goctkenusi: YK-4.2, YK-4.3

Bbi0epuTe npaBuJIbLHBIH OTBeT:
Choose the correct answer in each of the following:
1. Funds.
1. Funds coming into a firm are known as sources of funds.
a) springs
b) sources
C) origination
d) income
2. The ways these funds are used are known as the of funds.
a) application
b) delegation
c) disposal
d) consumption
3. funds include money in our hands and in the bank.
a) working
b) current
c) profit
d) cash
4. When you take away current liabilities from current assets you have the amount of
a) liability
b) working capital
c) asset
d) flow
5. Financial statements about cash funds are usually known as statements.
a) cash flow
b) cash resource
c) cash outflow
d) cash loss
6. An item which doesn’t involve flow of funds is
a) sale of fixed asset
b) drawings
c) depreciation
d) loan repayment.

Choose the correct answer in each of the following:

2. Cashflow problems and other difficulties.

1. cashflow

a) money from sales and money going out to meet costs, both fixed and variable
b) cash available to pay debts

c) payment of fixed costs, including salaries

2. to reschedule overdraft payments

a) stop paying overdraft credits to the bank

b) setanew level of payments and/or change the frequency of payments to the bank
c) ask the bank for a bigger loan

3. liquidity problem

a) not paying debts

b) customers who are late in making payments

¢) not enough cash available to pay for costs

funds.



4. liquid assets
a) wealth that can easily be changed into cash

b) property that cannot be easily changed into cash

c) stocks and shares in drinks companies

5. bad debts

a) large bills to pay

b) old invoices that the customer has not paid

c) customers who always pay late

6. to go into liquidation

a) to have a lot of money, especially cash

b) to go bankrupt and to stop trading

c) to be taken over by another company

7. to record a credit deficit

a) to have no profits

b) to be refused credit by a supplier

c) tomake a loss

8. debit balance

a) the same as a credit deficit

b) debits and credits are equal

c) the number of debits is the same as the company forecast

9. capacity problem

a) workers are not able to meet production needs

b) the company is already producing the maximum quantity possible, but there is demand for more

c) costs are at the maximum level the company can afford and the bank will not lend any more
money

10.opportunity cost

a) 10. the costs associated with doing new business

b) the cost of not doing something

3. Choose the correct way of saying these figures:
535

five hundred thirty-five

five hundred and thirty-five

4. Choose the correct way of saying these figures:

233,499

two hundred, thirty-three thousand, four hundred, ninety-nine

two hundred and thirty-three thousand, four hundred and ninety-nine

5. Choose the correct way of saying these figures:
2.5

two point five

two and five

6. Choose the correct way of saying these figures:
€19.99

nineteen euros ninety-nine

nineteen euros and ninety-nine

7. Choose the correct way of saying these figures:

£3.50

three pounds fifty
three fifty pounds



8. Choose one word and complete the gap:

The successful candidate for this post will probably be...... externally.
contracted
engaged
taken on
recruited
9. HaiiiuTe CHHOHOMBI.
1. look for a) Yours faithfully
2. receive b) Dear Sirs
3. branch c) ask
4. be able to d) hesitate
5. forward e) soon
6. contact f) subsidiary
7. Gentlemen g) get in touch with
8. inquire h) under separate cover
9. Sincerely yours 1) pass on to
10. reply J) get
11. say that something is correct k) further
12. in another envelope I) search
13. shortly m) confirm
14. additional n) can

15. delay because you are not sure 0) answer

10. CoenuHUTE IPOTUBOIIOIOKHOCTH.

1. inquire a) past

2. correct b) close
3. feel free C) answer
4. opening d) hesitate
5. forthcoming e) wrong

11. BcraBbTe mpensiory.

1. We are writing to enquire ... (1) agents ... (2) our products ... (3) Bahrain. 2. We have passed
your letter ... (4) .... (5) the following companies who will contact you ...(6) direct. 3. We are
interested ... (7) importing radio telephones. 4. I am pleased to send ... (8) you some ... (9) our
brochures ... (10) separate cover.

12. TlepeBeauTe c pycCKOro Ha aHTIIUHCKUH.

MBI pajibl Ob1TH TOMYuuTh Batie nucsmo ot 10 anpens ¢ npuiio’keHHBIM K HEMY CIIHCKOM TOBapOB,
KOTOpble Bam HY>KHBI 10 KOHIIA Masl.

Ha otnensHOM nucTe Mbl Ha3HAUMIIM 1IeHbI HA 3TH ToBaphl (have quoted for these item). 3aBepsem
Bac (We assure you), 4To Ha3HaY€HHBIE IIEHBI - CAMble HU3KHE, HACKOJIBKO 3TO BO3MOKHO.

C yBakxeHHEM.

13. HazoBure yacTy nmucbMa.

1. Dear.... - ?

2. Please feel free to contact me if you need any further information. (This usually talks about
the future) -?

3. We are writing to inquire about ... (This says why you are writing) - ?

4. T am visiting the Middle East soon... (This gives the details) -?




14, HanuiuTe NOJIHOE Ha3BaHUE JaT, UCII0JIb3YEMBIX B 6pI/ITaHCKI/IX N aMCPHUKAHCKHX OCJIIOBBIX
nucbMax:

30.12.05; 17.11.92; 3.10.01; 01.09.00; 25.08.90; 02.07.02; 14.06.03; 09.05.04; 23.04.97; 11.03.99;
19.02.98; 07.01.05.

15. 3amenuTe PYCCKHUE CJI0BA U BEIPAXKCHHS B CKOOKaX aHIIMHCKMMHU DKBHBAJIEHTAMU:

1. (Mms1 6butn OB ipu3HaTennbHbI) If you send them the information the admission requirements of
your university.

2. They (3amntepecoBansi) the winter tours to Finland your agency offers for the groups of tourists.

3. (Cchunasicy Ha Bamr 3ampoc) of 5 February we send you the results of the test.

4. ( B. cBa3u ¢ Bameit mpocs06oii) our agency forward you information about requirements for
admission to Cambridge.

5. ( B nonoanenue k) our letter of 8 April (manpasisiem Bam) a list of the fruit products we
had on market.

6. We (nanpasnsiem Bam) our new illustrated catalogue as you requested.

7. ( B otBer) your letter of 19 May our company would like to inform you that the date of
negotiations in London you offer is acceptable.

8. (Cchunasicw Ha) your letter we would like to inform you that we have to postpone our visit to Now
York due to personal circumstances.

9. (M= ceputaemest Ha) your order N0.567 and are glad to inform you the first lot of the magazines
has been printed and is ready for dispatch.

10. ( C coxanenuem) to inform you that the man suits delivered by you company do not correspond
to the quality.

16. McripaBbTe OmmOKe B IETIOBOM IHCHME.

THE COMPUTER PUBLISHER
1300 SUNSHINE STREET

P. O. BOX 20t»)

ANAHEIM, C A 92808

Tel. 714-555-9208/Fax 714-555-5

August 16, 1994

Mrs. Chung M in wen



Beijing Techical Institute

Xiu Shui Bei Jie 7

Beijing, China

Dear Mrs. Chuna

I have before me your letter claiming that our New Front sample diskette and Guidebook never
reached you. We wish to advise you that these items were recently sent by overseas express, and you
should have received them by now. Usually, our shipments get through without a hitch, but this time
the package was apparently lost. In any case, you may be sure we'll get to the bottom of it. Since you
need the material by August 28, we'll express another shipment as soon as possible.

Please accept our apologies for this delay. We appreciate your valued order.

Yours faithfully

Mrs. Betty Hann

17. IluceMeHHO nepeBeANTe MUCHMO Ha PYCCKUN A3BIK:
Dear Sirs
Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the kitchen unit listed in the catalogue under the heading
CM214.

Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used
in the manufacture of your units.
I am looking forward to your reply.
Yours faithfully
Jack Simon

18. INocraBbTe (ppa3sl B HY)KHOM MOPSIIKE, YTOOBI IOTYIHTH CBS3HOE MTUCHMO:
Dear Sirs,
We thank you for your letter and are pleased to give you all the particulars concerning the purchase
of Chipboard from us. We are sending our samples by separate mail. As to the price goods are of
superior quality that the prices for these goods are going up on the world market and we cannot agree
with you that it is high. However, as we hope to establish close business relations with you we could

grant you a 5 percent discount. All other terms are stated in our General Terms and Conditions.

19. 3anonHuTe MMPOITYCKU COOTBETCTBYIOUIUMMU TJIarojiaMu, nepernrcaB NMUCbMO:



1. have not arrived 5. found 9. was torn
2. have contacted 6. received 10. were damaged
3. have not had 7. showed
4. have informed 8. unpacked
C.R. Mendez S. A.
Avda. del Ejercito 83 E-48015 Bilbao
The Sales Manager 15 October 20...
Seymore Furniture Ltd.
Tib Street
Maidenhead
Berks. SL6 5DS
Dear Mr. Harrison,

I am writing to complain about a shipment of office furniture we received yesterday against our
invoice no. G 3190/1.

The crates were damaged on the outside, and looked as if they had been roughly handled. When we
unpacked them, we found that some of the chair legs were bent and rusty, and the fabric on the
seating was torn, or showed signs of wear.

Two further crates from the consignment have not arrived yet, so we have not had the opportunity of
inspecting them. I have informed the shipping company that we cannot accept this consignment from
you, and they have contacted your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.

Yours sincerely,
C. R. Mendez
Managing Director
20. HCpCHI/II_HI/ITe AUAajJior, 3all0JIHUB MMPOIMYCKHU JAaHHBIMU HUKC BBIPAKCHUAMMU:
Mr. Brown: Good morning, Mr. Severov.
Mr. Severov: Good morning, Mr. Brown. Happy to meet you again. How are things with you?
Mr. Brown: I’m fine, thank you. And how are you?
Mr. Severov: Pretty well, thanks. How long have you been here?

Mr. Brown: Since Sunday.



Mr. Severov: Where are you staying?
Mr. Brown: we are staying at the Metropol Hotel. We are very comfortable there.
Mr. Severov: That’s nice. How long are you going to stay here?

Mr. Brown: It will depend on our discussions. | think we can get down to business. We’ve studied
your offer and your contract form for the delivery of complete equipment very closely.

Mr. Severov: How do you find them?
Mr. Brown: The equipment suits us, we need it badly and we are prepared to place a big order.
Mr. Severov: Glad to hear that, Mr. Brown.

Mr. Brown: But I’d like to settle some points first. You see, your prices are too high, I’'m afraid. Can
you reduce them?

Mr. Severov: I don’t think we can do that. Our equipment is in great demand

and we have already sold lots of equipment at these prices to our customers this year.
Mr. Brown: We are in close touch with the world market

and know that the prices have recently gone up. Nevertheless, your prices are too high.
Mr. Severov: Well, Mr. Brown, we’ll see what we can do about it.

Mr. Brown: Thank you, Mr. Severov. We have done business with you for more than 6 years and |
hope you will meet our request.

1. in close touch with the world market
2. reduce them

3. depend

4. your offer and your contract form

5. in great demand

6. we are staying

7. have done business

8. to place a big order

9. have recently gone up

Kpurtepun oneHkn nmo Kaxaoi reme :

- «OTIIMYHOY» BBICTaBIIsIETC 00yydaromeMycs, eciau Obuto noiaydeHo 85-100% npaBuabHBIX
BapUaHTOB OTBETOB Ha BOIIPOCHI TECTOB,;

- «XOpOIIO» BBICTABIsIETCS 00yUaroemMycs, eciu Obu1o mosyueHo 70-84% npaBUIbHBIX BapUAHTOB
OTBETOB Ha BOIIPOCHI TECTOB;



- «YZOBJIETBOPUTEIILHOY» BBICTABIISCTCS 00ydaronieMycs, eciu 0bu10 noryueHo 50-69% mnpaBUiIbHBIX
BapUaHTOB OTBETOB Ha BOIPOCHI TECTOB;

- HEY/I0BJIETBOPUTEIBLHO» BBICTABISIETCSA 00yUaroneMycs, eciiu Obu1o nosyuyeHo menee 50%
IIPaBWIbHBIX BAPUAHTOB OTBETOB Ha BOIIPOCHI TECTOB.



Tunospie KeHChI:

Tema 3. [Ipuem Ha padoty
Nuaukatopsl goctuxkenns: YK-4.3
Find examples that show how trade restrictions affect multinational corporations

Tema 6. Pexjiama 1 MapKeTHHT

Nuaukatopsl goctuxkenns: YK-4.2

- In and around your house look for any major items not made in the Russian Federation. Explain
why these items, rather than their Russian counterparts, were purchased

Tema 8. Pazpemienne cnopoB U KOHPJIUKTOB
Nuauxatopsl noctuxenus:yYK-4.3
- Explain how the European Economic Community (WTO, NAFTA) influences trade around the world

Kpurtepun onenku:

«OTJIMYHO» - BBICTABJISETCS CTYJIEHTY, €CIM OH TMOKa3al riyOoKHe 3HaHHS MPOTPAMMHOTO
MaTrepHuaia, FpaMOTHO €0 U3JIaraeT, OTBETUJI Ha BCE IIOCTABJICHHbIE BOIPOCHI;

«XOpPOMIO» - BBICTABIISAECTCA CTYJIEHTY, €CJIM OH MPABUIHHO OTBETUJ Ha BCE BOMPOCHI, HO MPHU 3TOM
JIOTTYCKAaeT HECYIIECTBEHHBIE HETOUHOCTH;

«YAOBJIETBOPUTEJIbHO» - BBICTABIIACTCS CTYACHTY, €CIIM OH MMEET 3HAHUS TOJIHKO OCHOBHOTO
Marepuaiia, HO HE€ YCBOWJI €ro JeTajied, He IOMyCKaeT rpyObIx omuOOK B OTBETE, TpeOyeT B
OTJIETIbHBIX CIy4Yasx HAaBOASIIHUX BOIPOCOB U TOMYCKAET OT/AEIbHbIE HETOYHOCTH;
«HEYA0BJIETBOPUTEIbHO)» - BBICTABIISETCS CTYJIEHTY, €CJIM CTYJEHT JIOMYCKaeT rpyoblie OlNOKH B
OTBETE, HE BJIaJICET yUeOHBIM MaTEPHAIOM U TEPMUHOJIOTHECH.



Henoean uepa

Tema 2. TenegoHHbIE MEPEroBoOpbI
Nuaukatopsl goctuxkenns: YK-4.3
Telephone discussions: solving company’s current problems.

1. Konunenuusi urpsr Hunter Enterprises has recently taken over NaviSat, a small company which
produces a high-quality satellite navigation system (SNS). In the past NaviSat did not achieve high
sales due to ineffective marketing. Since purchasing the company, Hunter Enterprises has re-branded
the SNS and the sales team have successfully promoted the product.

The production team were all originally employed by NaviSat. The sales team are all long-
terms employees of Hunter Enterprises. The production manager and the sales manager have clashed
on a number of issues and it is starting to have a negative effect on the relationship between the sales
and production departments. The sales team have just secured a large order to supply the SNS to a
shipping company. Instead of being pleased, the production team feel that they were not consulted and
that they will be unable to meet the deadline for such a large order.

2.Poau:
-the production manager;
-the sales manager;

3.0:xxnaaemble pesyabTathl The production manager and the sales manager are going to have a
telephone conversation in order to:

- Resolve the immediate problem.

- Suggest ways that conflict between their departments could be avoided in the future.

- Discuss their respective points of view without blaming the other person.

Tema 4. Jlesi0oBbI€e BCTpeun
Nuauxatopsl noctuxenus:yYK-4.3
Business meeting

1.Konuenuust urpsl Llens nanHON BCTpeun — JOTOBOPUTHCS O KyIule-ipojaxe ToBapa ‘Model FK-
15°(ycnoBHOE 0003HaUeHUE ToBapa) u ero aocraBke. [lokymarens (r-uH MBaHOB) yxke cuenain 3ampoc
Ha TOBAp M 3aMHTEPECOBAaH B €ro IMOKYIKE, HO HAaXOQUT IIEHY CIMIIKOM BbICOKOH. lIpomaBen He
CHIDKAET IIeHY, HO IpeJilaraeT BhIMOJHbIE yCIOBUS ocTaBkH (c.1.f.)

2.PoJn:

-CEKpeTaphb;
-nokymnarelsb FMIBaHOB;
-IIpOJIaBeLl

3.0xugaemblie pe3yabTarbl CekpeTapb OpraHM30BBIBAET BCTPEUy NOKYMATENs € TMPOAABIIOM,
[Toxynarens U mpoAaBel] BeAyT MEPEeroBOphl JUIsl MOJIyYEeHUs pe3yiIbTaTa, KOTOPbI Obl ycTpous obe
CTOPOHBI.

Kpurepun ouenkmn:

«OTJIMYHO» - BBICTABISIETCS CTYJIEHTY, €CIIM OH IOKa3al IIyOOKHe 3HaHUs MPOTrPaMMHOIO
MaTepHuana, PaMOTHO €0 U3JIaracT, OTBETUJI Ha BCE IIOCTABJICHHBIE BOIIPOCHI;
«XOPOLIO» - BBICTABIIACTCS CTYJAEHTY, €CIIU OH IPAaBWJIBHO OTBETUJ HAa BCE BOIPOCHI, HO IIPU ITOM
JIOITYCKAaeT HECYIIECTBEHHbIE HETOYHOCTH;



«YAOBJIETBOPUTEJIbHO» - BBICTABIIACTCSA CTYACHTY, €CITM OH MMEET 3HAHUS TOJIHKO OCHOBHOTO
Marepuajia, HO HE YCBOWJI €ro JeTaJiei, He MOIyCKaeT IpyObIX OIIMOOK B OTBETE, TpeOyeT B
OTACJBHBIX ClIydasAaX HABOAAIINUX BOIIPOCOB U JOIIYCKACT OTACIIbHBIC HCTOYHOCTH,
«HEY/I0BJIETBOPUTEIbHO)» - BBICTABIISICTCS CTYJICHTY, €CITU CTYACHT JOIYCKaeT IpyObie OomMOKH B
OTBETE, HE BJIQJICET yUCOHBIM MaTEPHAIOM U TEPMUHOJIOTHEH.



Keiic-3apanue

Tema 3. [Ilpuem Ha padoTy
Nuauxatopsl noctuxenus:yYK-4.3
Find examples that show how trade restrictions affect multinational corporations

Tema 6. Peksiama 1 MapKeTHHT

Nuauxatopsl noctuxenus:yYK-4.2

- In and around your house look for any major items not made in the Russian Federation. Explain
why these items, rather than their Russian counterparts, were purchased

Tema 8. Pa3penienue cnopoB U KOH(IMKTOB
Nuaukatopsl goctuxkenns: YK-4.3
- Explain how the European Economic Community (WTO, NAFTA) influences trade around the world

Kpurepun oueHku:

«OTJIMYHO» - BBICTaBJSIETCS CTYJIEHTY, €CIM OH TI0Ka3aj IIyOOKHEe 3HaHHS MPOTrPaMMHOTO
MaTepHana, FpaMOTHO €0 U3JlaraeT, OTBETUJI Ha BCE MIOCTABJICHHBIE BOMIPOCHI;

«X0pouI0» - BBICTABJIACTCA CTYACHTY, €CJIM OH ITPaBHUJIbHO OTBCTUJI HA BCC BOIIPOCHI, HO IIPHU 3TOM
JIOTMYCKaeT HECYIIECTBEHHbIE HETOUHOCTH;

«yJI0BJIETBOPUTEJIBHO)» - BBICTABIISACTCS CTYJICHTY, €CJIM OH HMMEET 3HAHUSI TOJIHKO OCHOBHOTO
MaTepuana, HO HE YCBOWJ €ro Jeraieil, He JIOMycKaeT IpyObix omubOOK B OTBeTe, TpeOyeT B
OTJIETIbHBIX CIy4Yasx HAaBOASIIHUX BOIPOCOB U TOMYCKAET OT/AENbHbIE HETOUHOCTH;
«HEYA0BJIETBOPUTEIbHO)» - BBICTABIISIETCS CTYJIEHTY, €CJIM CTYJEHT JIOMYCKaeT rpyobie OmNOKH B
OTBETE, HE BJIaJICeT yUeOHbIM MaTEPHAIOM U TEPMUHOJIOTHEH.



Bonpocsl aj1s1 aucKyccuu

Tema 1 [desi0BOe NUCHMO

Nuaukatopsl goctuxkenns: YK-4.2
1. 3onoTble mpaBuiIa HAMKCAHUS JACIIOBBIX ITHCEM.
2. Oco0eHHOCTH CTPYKTYpPHI IETIOBOTO MTUChMa
3. Bunel 1enoBoit KOppecHOHACHINT

Tema 9 JlesioBoM 3THKET

Nuaukatopsl goctuxkenns: YK-4.2
1. Cexkpetsl BeneHus Ou3Heca ¢ OpuTaHIaMH
2. HamuonanpHbIe 0COOCHHOCTH MTPOBEACHHMS JICIOBBIX BCTPEY
3. TlpaBuna 3TUKeTa pH MpHEMe Ha PadOTy

Kpurtepumn onenku:

«OTJIMYHO» - BBICTABJISETCS CTYJIEHTY, €CIUM OH TMOKa3al riyOoKHe 3HaHHS MPOTPAMMHOTO
Marepuaia, FpaMOTHO €ro U3JIaraeT, OTBETHJI Ha BCE ITOCTABJICHHBIE BONIPOCHI;

«XOpPOMIO» - BBICTABISAETCSA CTYJIEHTY, €CJIM OH MPABUIHHO OTBETUJI Ha BCE BOIMPOCHI, HO MPHU 3TOM
JIOTTYCKAaEeT HECYIIECTBEHHBIE HETOYHOCTH;

«YAOBJIETBOPUTEJIbHO» - BBICTABIIACTCSA CTYACHTY, €CIM OH MMEET 3HAHUS TOJIbKO OCHOBHOTO
MaTepuaia, HO HE YCBOWJ €ro JeTaled, He JIONMycKaeT IpyObIXx ommbOOK B oTBeTe, TpeOyeT B
OTJIETIFHBIX CIy4asx HAaBOASIIHUX BOIPOCOB U TOMYCKAET OT/AEIbHbIE HETOYHOCTH;
«HEeYI0BJIETBOPUTEIbHO)» - BBICTABISETCS CTYJEHTY, €CJIM CTYJEHT JOIMYyCKaeT rpyobie OmuOKH B
OTBETE, HE BJIQJICET yUCOHBIM MaTEPHAIOM U TEPMHUHOJIOTUEH.



Tembl nnpe3eHTanui
no JucuuninHe « THoCTpaHHBIN A3BIK 1€J10BOr0 H NPOo()ecCHOHATBHOI0 001IeHUsD)

Tema 5 IIpe3entanuu
Nuauxatops! noctuxenus:yYK-4.2

1. Management; the art or the science? (management theories, management skills, functions,
management styles)

2. Company’s brands and products; continual innovations and renovation (brand strategy,
production, business cycle)

3. Marketing: how to promote your business (marketing definitions, advertising + PR, promotional
tools, market research)

Tema 7 O6men undopmaumei

NuaukaTopsl goctukenns: YK-4.2
1. Cnoco6s1 oOMeHa nH(pOpMaIei B COBpEMEHHOM JIEIOBOM COOOIIIECTBE
2. OcoOEHHOCTH JEIOBOM MEPEITUCKH
3. Pounb mpe3enTanmii B yCHEMHbIX IEPETOBOPAX

Kpurepun ouenku:

«OTJIMYHO» - BBICTABJISETCS CTYJIEHTY, €CIM OH IOKa3al ri1yOOKHe 3HaHHUS NPOTPAMMHOIO
MaTepuaa, FpaMOTHO €0 U3JIaraeT, OTBETUJI Ha BCE IIOCTABJICHHBIE BOIIPOCHI;

«XOPOLIO» - BBICTABIIACTCS CTYAEHTY, €CJIM OH IPAaBWJIBHO OTBETHJI HA BCE BOIPOCHI, HO IIPU 3TOM
JIOIIyCKAaeT HECYIIECTBEHHbBIE HETOUHOCTH;

«YHAOBJICTBOPUTEJIBHO» - BBICTABIIICTCS CTYIEHTY, €CJIM OH HMMEET 3HAHMS TOJIBKO OCHOBHOIO
MaTepuanga, HO HE YCBOWJ €ro jerajei, He JomyckaeT rpyObIx ommOOK B OTBeTe, TpeOyeT B
OT/EJIBHBIX CIy4asiX HaBOASALIMX BOIIPOCOB U JTOIIYCKAET OTAEIIbHBIE HETOYHOCTH,;
«HeY/10BJIeTBOPUTEIbHO)» - BBICTABIISIETCS CTYJICHTY, €CIIU CTYAEHT JOINYyCKaeT IpyObie omuOKH B
OTBETE, HE BJIaJICET yUeOHbIM MaTEPHAIOM U TEPMUHOJIOTHEN.



METOINYECKHUE MATEPHUAJIBI, XAPAKTEPU3YIOIIUE 3TAIIbI
®OPMHUPOBAHUS KOMIIETEHIIUI BO BPEMS ITPOBEJEHUS

MMPOMEXYTOUYHOM ATTECTAILIMA

CTpykTypa 3K3aMeHAIMOHHOIO 3a1aHUS

Maxcumanvnoe
Haumenoeanue oyenounozo cpeocmea
Koaiuuecmeo 0annoe

[TepeBoa ¢ aHTITMICKOTO S3BIKA HA PYCCKHHM TEKCTAa IKOHOMHYECKOTO 10
coJIepKaHusl.

PedepupoBanre Ha aHTIIMIICKOM SI3bIKE PO ECCHOHATBHO- 15
OpPHEHTUPOBAHHOM CTaThU.

Becena o Teme crarbu. 15

3ananus, BKJIOYaeMble B 3a4eTHOE, IK3aMeHALIMOHHOE 3a]aHue
Tunoeoii nepeuenv 60npocos K 3auemy:

HNuaukatopsl goctmokennsi: YK-4.2, YK-4.3.

Howmep [TepeueHb BONPOCOB K 3aueTy
BOIpoca

1. Buipl 1€710BBIX HCEM.

2. CtpyKTypa J1e710BOTr0 IUChMA.

3. [TpaBuia oopmIICHHS ITIOBOTO MHCHMA.

4. «30J10ThI€ IPAaBUJIa» HAIIMCAHUS IMCEM Ha HHOCTPAHHOM SI3bIKE.

S. Tunuynple OMMOKHU NPH Tene)OHHOM OOIICHHH.

6. YTo MOKHO U Hellb3s AeJaTh, Be/isd TeJe(OHHbIE IEPEroBOpPHI.

7. KiroueBbie BOmpochl paboToaarTessi.

8. Pesrome.

9. Ortanbl BeJIeHUs] IEPETOBOPOB.

10. TexHUKH BeJleHUs IEPErOBOPOB.

11. HarmonansHble 0COOCHHOCTH BEICHHUS NIEPETOBOPOB.

12. CtpyKTypa npe3eHTauH.

13. [Tone3Hsle Gpasbl Ui IPE3eHTALMH.

14. Kaxkune BoIpocsl 33/1aBaTh M0 MPE3ECHTALIAH.

IIpakTHyeckue 3a1aHUS K IK3aMEHY.

1.

Globalization and the Butterfly Effect

By John Edwards

The butterfly effect concept has become important in the finance world as globalization
continues to increase and capital markets connect. Volatility in one small area of the
international markets can grow rapidly and bleed into other markets, and a hiccup in one
corner of the international markets can have global consequences. Improvements in
technology and wider access to the Internet has increased the degree to which international
markets influence each other. This has led to more episodes of extreme market volatility.
The butterfly effect has become well-known in popular culture, and the concept has clear
applications to finance. It and chaos theory may provide a partial explanation for the
unpredictability of capital markets.

Origin and Meaning of Butterfly Effect

The phrase “the butterfly effect” was first coined during a scientific meeting in 1972. Scientist
Edward Lorenz gave a talk on his work regarding weather prediction models. The phrase
suggests that the flap of a butterfly’s wings in Japan could create a small change in the
atmosphere that might eventually lead to a tornado in Texas.



Lorenz studied how small differences in initial values led to large differences in weather
models at the Massachusetts Institute of Technology. In 1961, he had entered an initial
condition in a weather model as 0.506, rather than the precise number of 0.506127, which
resulted in a completely different and unexpected weather pattern. In 1963, he wrote a paper
on this concept, titled “Deterministic Nonperiodic Flow.” The butterfly effect concept shows
how difficult it is to predict dynamic systems, such as weather and financial markets. Study
of the butterfly effect has led to advances in chaos theory.

Application of Chaos Theory to Markets

Capital markets go through alternating periods of calm and storminess. However, they are
not always chaotic, and the shift between calm and chaos is often sudden and unpredictable.
Some believe that these concepts of chaos theory can be used to Markets tend to grow bubbles
that eventually pop with drastic consequences. Financial bubbles often grow because of
positive feedback. When investors make money during a rise in the financial markets, other
observers think the investors must have made a smart decision, which leads the observers to
invest their own money in the markets. The result is more buying and stock prices going
higher. The positive feedback loop leads to prices beyond any logical or justifiable level. The
loop eventually ends, and the last investors in are left hanging with the worst positions.

The same concept can explain volatile bear markets. The markets can suddenly shift due to
outside factors, which causes investors to pay attention only to negative news. Initial selling
leads to more selling as market participants liquidate their positions. The negative feedback
loop tends to accelerate quickly, often resulting in a market full of undervalued stocks.
Fractals and the Markets

Prominent scientist Benoit Mandelbrot applied his work in fractals in nature to financial
markets. He found that examples of chaos in nature, such as the shape of shorelines or clouds,
often have a high degree of order. These fractal shapes can also explain chaotic systems,
including financial markets. Mandelbrot noted that asset prices can jump suddenly with no
apparent cause.

Many in the markets tend to dismiss the extreme events that occur less than 5% of the time.
Mandelbrot argued that these outliers are important and play a significant role in financial
market movements. Traditional portfolio theory tends to underestimate how often these high-
volatility events occur. While his fractals cannot predict price movements, he argued that
they could create a more realistic picture of market risks.

Examples of the Butterfly Effect in Markets

Although technology has increased the impact of the butterfly effect in global markets, there
is a long history of financial bubbles going back to the tulip market bubble in Holland during
the 17th century. Tulips were a status symbol among the elite. They were traded on exchanges
in Dutch towns and cities. People sold their belongings to begin speculating on tulips.
However, prices began to drop and panic selling ensued.

There are more recent examples of bubbles. On October 1987, known as Black Monday, the
Dow Jones Industrial Average (DJIA) lost around 22% in one trading day, the largest
percentage drop ever for that market. There was no apparent cause for the drop, though the
DJIA had some large down days the week before, and there were international issues in the
Persian Gulf. In retrospect, issues with panic selling and perhaps program trading might be
partly to blame.

In 2015, the Chinese stock market encountered significant volatility, dropping over 8% in
one day. Similar to Black Monday, there was no single event or cause for the drop. This
volatility quickly spread to other markets, with the S&P500 and the Nikkei losing around
4%. Also like Black Monday, there had been weakness in the Chinese markets in prior
months.

Chinese officials had begun devaluing the renminbi. However, the main cause was likely the
high degree of margin used by Chinese retail investors. When prices began to drop, investors
received margin calls from their brokers. Retail investors were forced to liquidate their
positions quickly to meet the margin calls, leading to a negative feedback loop of selling. In
years prior, the Chinese government encouraged people to put their money in the market.



Markets will only become more interconnected as technology continues to improve, and the
butterfly effect will continue to be a factor in global markets.

Economist Guide: 3 Lessons Adam Smith Teaches Us

By Sean Ross | Updated February 07, 2016

For all the attention Adam Smith receives as the father of modern economics, most of his
lasting influences are best classified as moral and social — maybe even anthropological. Smith
was a Scottish professor of moral philosophy at Glasgow, and most of his economic insights
were byproducts of this pursuit. Smith championed self-interest as enlightening and
beneficial, and he viewed political or business power with contempt.

Smith was wrong on many of the details of his economic theory; like Karl Marx after him,
Smith operated under the assumption of the now-defunct labor theory of value, for example.
Smith either ignored or never fully addressed other aspects; he lacked a full-bodied theory of
prices and made virtually no mention of time factors. Still, there are some valuable economic
lessons left to be learned from his classic book, “An Inquiry into the Nature and Causes of
the Wealth of Nations.”

1. The Main Causes of Economic Growth Are Division of Labor and Accumulation of
Capital

“Each individual becomes more expert in his own peculiar branch, more work is done upon
the whole, and the quantity of science is considerably increased by it.”

Adam Smith begins “The Wealth of Nations” with a simple discussion of the division of
labor within a pin factory. From that point forward, his focus never really deviates; in some
ways, “The Wealth of Nations” is a tribute to the nearly endless applications of this
fundamental economic concept.

The division of labor increases productivity for three reasons: it saves time and reduces setup
costs, repetition and specialized education lead to increased dexterity and productivity, and
it encourages the invention of machines or automation in the specialized areas. Smith didn’t
discover these truths, but he did bring them together.

Smith also makes frequent reference to the stock of an economy, meaning savings and
accumulated capital. Without pre-existing capital, businesses and entrepreneurs can’t hire
workers, build factories or begin production. Smith understood that an economy requires
savings to grow, for savings fuel investment and credit.

2. Voluntary Exchange Will Not Take Place Unless Both Parties Believe They Will Benefit
“Give me that which I want, and you shall this which you want, is the meaning of every such
offer; and it is in this manner that we obtain from one another the far greater part of those
good offices which we stand in need of.”

It’s inaccurate to think of economics as a science about market gains and losses. What
economics really studies is how separate individuals benefit each other; namely that they do
so unintentionally. Smith’s crucial insight is that markets and society improve naturally when
people are allowed to trade freely.

Basic deductive logic proves that people do not enter into a trades voluntarily when they
don’t expect to gain; otherwise they would not make the trade and would be better off staying
put. Each successful trade sends a signal in the market that a certain good or service has
value; if this happens enough, greater forces will be mobilized to bring about that good or
service in greater abundance.

Nobel-winning economist Milton Friedman once said, “Most economic fallacies derive from
the neglect of this simple insight, that market participants trade to benefit themselves.”
Friedman and Smith also knew that interfering with voluntary exchanges has the opposite
effect.

3. Government Intervention Disrupts the Efficient Distribution of Resources on the
Market

“But though the law cannot hinder people of the same trade from sometimes assembling
together, it ought to do nothing to facilitate such assemblies, much less to render them
necessary.”



Though Smith believed in a functional, limited government, he didn’t want governments
interfering with trade. Smith most famously used this argument against the prevailing
economic theory of his time, something he labeled as “mercantilism,” because it favored
subsidies and tariffs. Smith showed that free moving markets maximize the efficient flow of
resources, which maximized the public good. Overreach by bureaucrats only hinders this
process because it interrupts with crucial market signals.

Even though two trading partners accidentally create greater value by voluntarily exchanging,
no third party can create additional value by forcing an exchange to take place — nor can a
third party create additional value by forcefully interfering with the exchange of two separate
parties. Rather, Smith felt that politicians and crony businessmen would likely use power to
enrich themselves at the expense of the poor.

Economic Conditions That Helped Cause World War 11

By Matthew Johnston | February 25, 2016

Looking around at the magnitude of death and destruction that resulted from the Great War,
leaders of the some of the world’s major powers convened a conference in Paris, the outcome
of which they hoped would ensure that no such devastation would ever happen again.
Unfortunately, the combination of a poorly designed peace treaty and the most severe
economic crisis the modern world had ever experienced brought about a deterioration of
international relations that would culminate in a war even more calamitous than the one that
preceded it.

The Pretense of Peace

The unfortunate irony of the Paris Peace Conference that begat the Treaty of Versailles was
that, despite its authors’ best intentions to ensure a world of peace, the Treaty contained a
seed that when sown in the soil of economic crisis would give rise, not to peace, but to war.
That seed was Article 231, which with its label “the war guilt clause” placed sole blame for
the war on Germany and its need to make reparations payments as punishment. With such
extensive reparations payments, as well as forced surrender of colonial territories and military
disarmament, Germans were naturally resentful of the Treaty.

As early as 1923, the newly constituted Weimar Republic began delaying payments on war
reparations, which initiated a retaliatory response by France and Belgium. Both countries
would send troops to occupy the industrial center of the Ruhr River valley region effectively
appropriating the coal and metal production that took place there. As much of German
manufacturing was dependent on coal and metal, the loss of these industries created a
negative economic shock leading to a severe contraction. This contraction as well as the
government’s continued printing of money to pay internal war debts generated spiraling
hyperinflation.

While price and economic stabilization would eventually be achieved — partly through the
help of the American Dawes plan of 1924 — the hyperinflation wiped out much of the life
savings of the middle class. The political consequences would be devastating as many people
became distrustful of the Weimar government, a government that had been founded on
liberal-democratic principles. This distrust, along with resentment over the Treaty of
Versalilles, lent itself to the increasing popularity of more left and right-wing radical political
parties.

The Great Depression and Deterioration of International Trade

The onset of the Great Depression would serve to undermine any attempts at creating a more
open, cooperative and peaceful post-war world. The American stock market crash in 1929
caused not just a cessation of loans provided to Germany under the Dawes Plan, but a
complete recall of previous loans. The tightening of money and credit eventually led to the
collapse of Austria’s largest bank in 1931, the Kreditanstalt, which kicked off a wave of bank
failures throughout Central Europe, including the complete disintegration of Germany’s
banking system.

Deteriorating economic conditions in Germany helped the Nazi party grow from being a
relatively small fringe group to being the nation’s largest political party. Nazi propaganda



that put blame on the Treaty of Versailles for much of Germany’s economic hardships fuelled
Hitler’s rise in popularity with voters, who would make him German chancellor in 1933.
More globally, the Great Depression would have the effect of motivating individual nations
to adopt more beggar-thy-neighbor trade policies in order to protect domestic industries from
foreign competition. While such trade policies can be beneficial on an individual level, if
every country turns to protectionism it serves to reduce international trade and the economic
benefits that come with it. Indeed, countries without access to important raw materials will
be especially burdened by the lack of free trade.

From Imperialism to World War

While the British, French, Soviets and Americans had large colonial empires to turn to for
access to much needed raw materials, countries such as Germany, Italy and Japan did not.
The deterioration of international trade led to the formation of more regional trade blocs with
the ‘have’ nations forming blocs along colonial lines, like Great Britain’s Imperial Preference
system.

While ‘have-not’ nations looked to form their own regional trade blocs, they found it
increasingly necessary to use military force to annex territories with the much needed
resources. Such military force required extensive rearmament and thus, in the case of
Germany, meant direct violation of the Versailles Treaty. But, rearmament also reinforced
the need for more raw materials and consequently the need for territorial expansion.

Such imperialist conquests like Japan’s invasion of Manchuria in the early 1930s, Italy’s
invasion of Ethiopia in 1935 and Germany’s annexation of most of Austria and parts of
Czechoslovakia in 1938, were all manifestations of the need to expand territories. But these
conquests would soon draw the ire of two of Europe’s major powers, and following
Germany’s invasion of Poland, both Britain and France would declare war on Germany on
September 3rd, 1939, thus commencing the Second World War.

The Bottom Line

Despite noble aspirations for peace, the outcome of the Paris Peace Conference did more to
reinforce hostility by singling out Germany as the sole instigator of the First World War. The
Great Depression and the economic protectionism it engendered would then serve as the
catalyst for the hostility to manifest itself in the rise of the Nazi Party and increasing
imperialist ambitions amongst world nations. It was then only a matter of time before small
imperialist conquests would lead to the breakout of World War II.

How Negative Interest Rates Work

By Matthew Johnston | Updated February 11, 2016

Interest rates are generally assumed to be the price paid to borrow money. For example, an
annualized 2% interest rate on a $100 loan means that the borrower must repay the initial
loan amount plus an additional $2 after one full year. On the other hand, a -2% interest rate
means the bank pays the borrower $2 after a year of using the $100 loan, which is a lot to
wrap your head around.

While negative interest rates are a great incentive to borrow, it’s hard to understand why
anyone would be willing to pay to lend considering the lender is the one taking the risk of a
loan default. While seemingly inconceivable, there may be times when central banks run out
of policy options to stimulate the economy and turn to the desperate measure of negative
interest rates.

Negative Interest Rates in Theory and Practice

Negative interest rates are an unconventional monetary policy tool and, until 2014, had never
been implemented by a major central bank. The European Central Bank (ECB) became the
first when its deposit rate declined to 0.2 percent in September, 2014. A number of other
European nations turned to negative interest rates so that over one quarter of Eurozone
government-issued debt had negative yields by the end of March 2015.

Negative interest rates are a drastic measure that show policymakers are afraid that Europe
is at risk of falling into a deflationary spiral. In harsh economic times, people and businesses
have a tendency to hold on to their cash while they wait for the economy to pick up. But this
behavior can serve to weaken the economy further as the lack of spending causes further job



losses and lower profits, thus reinforcing people’s fears and giving them even more incentive
to hoard.

As spending slows, prices drop creating another incentive for people to wait as they wait for
prices to fall further. This is precisely the deflationary spiral that European policymakers are
trying to avoid with negative interest rates. By charging European banks to hold reserves at
the central bank, they hope to encourage banks to lend more.

In theory, banks would rather lend money to borrowers and earn at least some kind of interest
as opposed to being charged to hold their money at a central bank. Additionally, however,
negative rates charged by a central bank may carry over to deposit accounts and loans,
meaning that deposit holders would also be charged for parking their money at their local
bank while some borrowers enjoy the privilege of actually earning money by taking out a
loan.

Another primary reason the ECB has turned to negative interest rates is to lower the value of
the euro. Low or negative yields on European debt will deter foreign investors, weakening
demand for the euro. While this decreases the supply of financial capital, Europe’s problem
isn’t supply but demand. A weaker euro should stimulate demand for exports, hopefully
encouraging businesses to expand.

In theory, negative interest rates should help to stimulate economic activity and stave off
inflation, but policymakers remain cautious because there are several ways such a policy
could backfire. Because banks have certain assets like mortgages that, by contract, are tied to
the interest rate, such negative rates could squeeze profit margins to the point where banks
are actually willing to lend less.

Also, there’s nothing to stop deposit holders from withdrawing their money and stuffing the
physical cash in mattresses. While the initial threat would be a run on banks, the drain of cash
from the banking system could actually lead to a rise in interest rates — the exact opposite of
what negative interest rates are supposed to achieve.

The Bottom Line

While negative interest rates may seem paradoxical, this apparent intuition hasn’t kept a
number of European central banks from giving them a try. This is no doubt evidence of the
dire situation that policymakers believe is characteristic of the European economy. When the
Eurozone inflation rate dropped into deflationary territory at -0.6% in February 2015,
European policymakers promised to do whatever it takes to avoid a deflationary spiral. But
even as Europe embarked into unchartered monetary territory, a number of analysts believe
negative interest rate policies could have severe unintended consequences.

Economist Guide: 3 Lessons Karl Marx Teaches Us

By Sean Ross | February 11, 2016

Karl Marx is often associated with such ideas as socialism and communism. It is surprising
that so few are familiar with his actual philosophies and theories. Marx’s best-known works
are “Capital: A Critique of Political Economy,” more commonly referred to as “Das Kapital,”
and “The Communist Manifesto,” co-authored with his lifelong friend Friedrich Engels. He
was, without question, one of the most important and revolutionary thinkers of his time.
“Capital,” published in 1867, was by far the more academic work, laying forth Marx’s
theories on commodities, labor markets, the division of labor and a basic understanding of
the rate of return to owners of capital. Nearly everything Marx wrote was viewed through the
lens of the common laborer. From Marx comes the idea that capitalist profits are possible
because value is “stolen” from the working class and transferred to the employers.

Marxist ideas have very few direct adherents in contemporary times; indeed, very few
Western thinkers embraced Marxism after 1898, when economist Eugen von Bohm-
Bawerk’s “Karl Marx and the Close of His System” was first translated into English. In his
damning rebuke, Bohm-Bawerk shows that Karl Marx fails to incorporate capital markets or
subjective values in his analysis, nullifying most of Marx’s more pronounced conclusions.
Still, there are some lessons that even modern economic thinkers can learn from Marx,
including the following.

1. Capitalism Is the Most Productive Economic System



Though he was its harshest critic, Marx understood the capitalist system was far more
productive than previous economic systems. In “Capital,” he wrote of “capitalist production”
that combined “together of various processes into a social whole,” which included developing
new technologies. He believed all countries should become capitalist and develop that
productive capacity, and then workers would naturally revolt into communism.

You do not have to believe in Marx’s final conclusions to understand he is exactly correct:
capitalism is the most productive economic system in world history. According to a 2003
report from the Federal Reserve Bank of Minneapolis, per capita income and productivity
around the world never grew faster than populations until the late 18th century, when Britain
first adopted pro-free market policies.

2. The Labor Theory of Value Cannot Explain Profits

Like all of the classical economists, Karl Marx believed in the labor theory of value to explain
market prices. This theory stated that the value of a produced economic good can be measured
objectively by the average number of labor hours required to produce it. In other words, if a
table takes twice as long to make as a chair, then the table should be considered twice as
valuable.

Marx understood the labor theory better than his predecessors and contemporaries, even
Adam Smith, and presented a devastating intellectual challenge to laissez-faire economists
in “Capital;” if goods and services tend to be sold at their true objective labor values as
measured in labor hours, how do any capitalists enjoy profits? It must mean, Marx concluded,
that capitalists were underpaying or overworking, and thereby exploiting, laborers to drive
down the cost of production.

While Marx’s answer was eventually proven incorrect and later economists adopted the
subjective theory of value, his simple assertion was enough to show the weakness of the labor
theory’s logic and assumptions; Marx unintentionally helped fuel a revolution in economic
thinking.

3. Economic Change Leads to Social Transformation

Dr. James Bradford “Brad” DeLong, influential professor of economics at U.C. Berkeley,
wrote in 2011 that Marx’s “primary contribution” to economic science actually came in a 10-
paragraph stretch of “The Communist Manifesto.” Marx describes how economic growth
causes shifts among social classes, often leading to a struggle for political power.

This underlies an often unappreciated aspect about economics: the emotions and political
activity of the actors involved. A corollary of this argument was later made by French
economist Thomas Piketty, who proposed that while nothing was wrong with income
inequality in an economic sense, it could create blowback against capitalism among the
people. Thus, there is a moral and anthropological consideration to any economic system.
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